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LET'S GO! SAYS INDUSTRY 


UOTING last week’s column: 
quote Walter Chrysler should 
the strike unquote. Well, he 
did. The “strike to end strikes” 
has been settled and Chrysler 
emerges triumphant in that he 
gained the only point involved— 
recognition of UAW as sole col- 
lective bargaining agency. He 
beat that. The settlement agreed 
on is the pattern followed in the 
cases of Reo and Hudson. 
~ * - 

SO MUCH FOR the immediate 
past. Now let’s peer into the im- 
mediate future and see what it 
holds for the automobile industry. 
As I view it from my conning 
tower, the industry is just start- 
ing in an era of activity that 
promises to regain most of the 
ground that was lost in the GM, 
Chrysler, Reo and Hudson strikes. 
GM units have been running at 
capacity speed in a production 
way for several weeks, while the 
ones which had the yoke taken 
off their necks this week at Lan- 
sing should be starting assem- 
bling before the end of next week. 

Fortunately, all parties con- 
cerned in the disputes with UAW 
had large field stocks prior to 
shutdowns, so dealers have not 
been greatly embarrassed by the 
shutting off of their supplies. 
Now they are clamoring for more 
deliveries and I think they will 
get them very shortly. 

” * ~ 


IF THIS ANALYSIS of the 
situation is a true one, undoub- 
tedly the production season of 
the 1937 models will be continued 
a month or so longer than usual, 
because there will be a market 
for present-crop cars that should 
last into early fall. The gap be- 
tween finis on ’37 and the begin- 


(Continued on | Page 26, Col. 1) 


PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 - 1936 
Pos. Make Pos. 

1—135,172 Ford 99,094— 2 
2— 91,548 Chev. 122,882— 1 
38— 86,435 Plym. 56,372— 8 
4— 44,832 Dodge 27,569— 4 
5— 26,091 Pont. 18,182— 6 
6— 23,030 Olds. 22,034— 5 
J— 22,218 Buick 16,563— 7 
8— 16,661 Huds.* 11,983— 8 
9— 13,764 Pack. 5,761—11 
10— 12,997 Chrys. 6,732—10 


“includes Terraplane. 


Total All Makes 
520,493 412,941 
See Total Registrations to Date, 1937- 
1936, pages 24 and 25, this issue. 


‘Now What About Ford: 


F eeling Is Lewis 


Will be Slow in 
Starting Trouble 


DETROIT.—With all ma- 
jor strikes in the automo- 
tive industry at an end, the 
big question here today is: 
“What about Ford?” Echo- 
ing back to the days of the 
General Motors’ “official” strike 
when union leaders threatened, 
“Chrysler and Ford are next” De- 
troiters are taking a seventh in- 
ning stretch and wondering 
whether the CIO washout in the 
Chrysler dispute will cause John 


L, Lewis to issue rain cheeks for| i 


the big affair at a later date. No 
union can stand many “victories” 
of that kind and keep its mem- 
bership. 

Chrysler employes certainly can 
find little in the pact signed in 
Lansing to convince them that 
the end was worth the means. 
Loss of 30 days’ work may make 
men thoughtful. Should that 
happen, John L. Lewis’ methods 
may not appear so good. Nothing 
in the Chrysler pact adds any- 
thing to the pleasure of working 
with Chrysler that was not en- 
joyed before the sit-down. And 
a statement by Lewis Thursday 
that “we are not worried about 
sit-downs in companies that do 
not recognize sole bargaining 


(Continued on Page 25, Col. 1) 


Union Is Hesitant 
To Drive on Ford, 
Washington Hears 


By WILLIAM ULLMAN 

WASHINGTON.—After days of 
congressional touch and go and 
continued unbroken silence at the 
white house, the attention of of- 
ficial Washington is centering up- 
on the possibly impending battle 
between Henry Ford and the CIO- 
UAW. 

It is not expected here that 
there will be an immediate out- 
break of hostilities between the 
union and Ford, in spite of de- 
fiant statements emanating from 
both camps. Union spokesmen 
here frankly admit that a great 
organization drive must take place 
in all Ford plants before CIO dic- 
tator John L. Lewis can even at- 
tempt, however hopelessly, to in- 
duce Ford to negotiate. They claim 
there is at least a nucleus of union 
power already organized in Ford 
plants in Dearborn, St. Louis and 
Kansas City and that immediate 
efforts will be concentrated on 
building up membership. 

Rumors that Ford is willing to 
boost minimum wages to even as 
much as $10 a day if necessary to 
thwart the union drive are not 
frightening union chiefs here, they 


(Continued on Page 24, Col. 1) 


9? 


—Courtesy Detroit Free Press 


HARBINGERS of peace were the smiles worn by Walter Chrys- 
ler, left, and John L. Lewis, right, as they ambled from the Lansing 


conference Tuesday afternoon. 


Peace came that night. Careful 


observers could have read the terms of agreement in Mr. Chrysler’s 


expansive smile. 


Swinging Along Together 


Get rieeet of the last of the major strikes in the 
automotive industry opens the way for a return to the 
schedules which, at the beginning of this year, gave 


promise of carrying the industry to new peaks. 


Our first 


quarter of strife has brought forth some new conditions 
in labor relations, which, like a new pair of shoes, may 
pinch here and there at the first wearing. We are con- 
fident, however, that underneath all is a new spirit of 
co-operation, which means that those dependent upon the 
automotive industry can stop tightening their belts, and 


loosen their purse strings. 


This confidence is not based on hopes, but on logic. 
The industry never wanted and did not invite labor 


trouble. 
and gainfully employed. 


Industry thrives when workers are contented 
In view of the tremendous 


losses and infinitesimal gains, if any, which came to all 
(Continued on Page 4, Col. 1) 





Reo Plan Contemplates 


40,000 Cars Minimum 


NEW YORK.—Speculation here 
with respect to the impending 
fight for control of Reo Motor Car 
Co. thus far has centered on what 
sort of a “sales plan” it is that 
will give Reo a minimum annual 
production of 40,000 cars and a 
profit. Features of this plan have 
not been disclosed, but it ob- 
vicusly provides for Reo to return 
to the manufacture of passenger 
cars, dropped last year. 

The story behind what may de- 
velop into a lively proxy battle is 
that eastern interests, including 
Frenk A. Vanderlip jr., and as- 
sociates, have been buying into 
Rec in recent months by pur- 
chases of stock in the open mar- 
ket. With their purchases ap- 
parently completed and feeling 


that they now are strong enough 
to make an appeal to other stock- 
holders, they have brought the 
fight into the open. 

This move on the part of Van- 
derlip has been approved by 
Richard H. Scott, former presi- 
dent and general manager of 
Reo, who was ousted from the 
management several years ago 
after a proxy battle with the 
present management, according 
to a statement issued by Scott 
this week. 

The letter to stockholders ask- 
ing for proxies was timed just 
after the appearance of the an- 
nual report showing a net loss last 

(Continued on Page 27, Col. 3) 


Peak Production 


Is Scheduled as 
Strikes are Ended 


Hudson and Reo Pacts 
Follow Patterns Set 
By Chrysler 


DETROIT. — Settlement 
of the Hudson and Reo 
strikes, on the heels of the 
Chrysler peace late Tues- 


day which was reported in 
full in the ADN pink sheet, 
opens the way for the industry to 
resume the pace which promised, 
at the turn of the year, to yield 
an all-time high in production 
and sales during 1937. Plymouth, 
Dodge and Chrysler will have 
normal forces at work Monday, 
with De Soto following Tuesday. 

Hudson’s pact followed almost 
line for line the agreement 
reached by Chrysler and the 
UAW, and its 12,000 workers are 
expected to be back at their 
lathes and benches by Tuesday. 
By the end of the week the plants 
should be running to capacity on 
production. Parleys to work out 
details of operation will be started 
here next Thursday. Chrysler 
parleys for the same purpose were 
started here Thursday. 

Members of the UAW who are 
employes of Hudson met Friday 
evening and ratified the agree- 
ment reached Thursday after- 
noon. Sit-downers in the plant 
had continued to sit until their 
brother workers voted to accept 
the terms of the Lansing peace. 

Withdrawing his sanction from 
any further sit-downs in plants 
with which agreements have been 
reached, John L. Lewis, leader of 
the Committee for Industrial Or- 
ganization, at a “victory meeting” 
at the State Fair Grounds here 


(Continued on Page 2, Col. 1) 


March Production 
By AMA Members 
Hits 350,078 Units 


DETROIT. — Factory sales of 
members of the Automobile Man- 
ufacturers Assn. during March 
is estimated at 350,078 units, the 
highest March since 1929, ac- 
cording to reports to the board 
of directors meeting here this 
week. The figure is 41 per cent 
over February and 7 per cent 
over March last year. 


For the first three months, 
production of AMA members to- 
taled 863,802 cars and trucks, 
just 5 per cent above the same 
period last year, and exceeded 
only in 1928 and 1929. 

Ford, the only producer not a 
member of the AMA, turned out 
154,065 units during March, ac- 
cording to ADN figures. This 
would bring total production of 
cars and trucks for the month 
to 504,370. 





Peak Production 
Schedule Is Aim 
Of Car Makers 


(Continued from Page 1) 


Wednesday night pointed out that 
unions must establish reputations 
for dependability and responsibil- 
ity if they hope to continue. How- 
ever, the Lewis exhortations ap- 
parently fell upon deaf ears 
among workers in the AC Spark 
Plug Co., plant at Flint, where 
some 130 workers the following 
day staged another of the “spon- 
taneous” sit-downs. Settlement 
was reached almost at once. 


Over the border in Canada, 
however, General Motors plants 
at Oshawa and Windsor re- 
mained closed by strikes late Fri- 
day. Meetings with union leaders 
were held at General Motors 
building here Friday morning 
but no conclusions were reached 
and no statements issued. Premier 
Hepburn issued orders for 100 
mounties to proceed to Oshawa. 
He scathingly denounced the “for- 
eign agitators” whom he blamed 
for causing the trouble. Some 
weeks ago the Premier made it 
clear that sit-down strikes would 
not be countenanced. 


Ban Sit-Downs 


Basis for settlement 
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“Let's Go!” is Industry Slogan as Strikes End | 





—Courtesy of Detroit News 


SIGNING OF THE PEACE PACT which ended the 30-day Chrysler strike. Seated at the conference table, left to right, are John L. 
Lewis, CIO head; Gov. Frank Murphy; Walter P. Chrysler, chairman of the board of Chrysler Corp.; and James F.. Dewey, federal counciliator. 


in the| Standing, left to right, are Homer Martin, president of the UAW; Richard T. Frankensteen, UAW organizational director; Lee Pressman, 


Hudson strike differed from the | UAW general counsel; K. T. Keller, president of Chrysler Corp., and Herman L. Weckler, head of Chrysler industrial relations. 


Chrysler terms only in the fact 
that in addition to banning sit- 
downs and plant stoppages for 
the coming year to Hudson pact 
also bans “unwarranted curtail- 
ment of work.” Whether this can 
be construed as a- covering the 
half-sister of sit-down—the slow- 
down strike—is not definitely 
clear. Hudson’s pact was com- 
posed of only nine points against 
10 in the Chrysler pact since 
point No. 9 of the Chrysler agree- 
ment dealt with dropping court 
proceedings against strikers. Hud- 


son had inaugurated no such pro-| 


ceedings. 
Following the settlement, A. E. | 


Barit, Hudson president said he| 


hoped to have the plant back into 
production by the end of next 
week. The company was operating 
on a schedule of about 3,600 cars 
a week when the plants were | 
closed. Stocks in dealers hands 
were ample so sales have not suf- 


fer terially duri -| 
eG materially during the shut |a year ago. The previous monthly 


in sales to United States) 
en was made in December, | 1936 period. 


down. Orders, however, have piled | 
up in great profusion while the| 
plants were closed. 


Reo’s difficulties which were) 
settled a day earlier than Hudson’s 
and upon practically the same 
basis makes it possible for the 
company to resume almost at 
once. D. E. Bates, Reo president 
said that a survey would be made 
to determine just how quickly a 
normal force can be returned to 
work. He pointed out that the 
strikers had lost close to $500,000 
in wages during the shutdown. 

Issue Statement 

Thursday, K. T. Keller, Chrysler 
president, issued a statement in 
which he said he expected that 
the company would get back into 
normal production earlier than 


had been expected. Tuesday eve-| 


ning it was estimated that 10 
days to two weeks would be re- 
quired to attain normal 
Keller expects to reach normal} 
employment in all but De Soto | 


plants by Monday. De Soto would | 
not get to normal before Tuesday. | 


His statement read: 


“Arrangements for opening our 
plants are proceeding satisfactor- 
ily. Telegraphic notices to return 
to work are being sent to the men 
as fast as the various departments 
can be re-opened. Many men were 
called in for today and more no- 
tices are going out today, asking 
men to report for work tomorrow. 

“By Monday we expect Plym- 
outh, Dodge, Chrysler and Jeffer- 
son will be employing close to a 
normal force. De Soto is expected 
to follow through by Tuesday. 
Employes should keep in close 
touch with their homes in expec- 
tation of notice to return to work.” 





output, | 





General Motors Mar. Sales 


Best in Company History 


NEW YORK.—March sales of 


the General Motors Corp. resulted 
in the establishment of a new all- 
time record, it was reported by 
the company this week. Total 
shipments, including those over- 
seas and to Canada, were 260,065, 
the best monthly total in GM his- 
| tory. 

This figure compares with 74,- 
567 units in February, and 196,721 
in March, 1936. December, 1936, 
was the previous high month, 239,- 
114 units being sold. 220,391 cars 
were sold in March, 1929. 

Dealers in the United States 
| bought 216,606 cars in March, also 
a new monthly record. This com- 
pared with 162,418 units in March 


high 





last, with 197,065 cars. Sales in 
February, 1937, totaled 49,674 cars. 
In the first three months of this 
year sales aggregated 337,181 com- 
pared with 410,314 a year ago. 
World sales for the first three 
months in 1937 totaled 439,200 
units compared with 500,167 for 
the same period in 1936. The lower 
first quarter this month reflected 


the temporary shutdown of oper- 


ations due to the strike. 


Sales to consumers in the United 
States totaled 196,095 last month, 
a record for March, topping the 
previous March record of 181,782 
made last year. 

In the first quarter this year 
sales to consumers totaled 340,693 
units against 379,950 in the same 





WATCHFUL WAITING policy adopted by A. E. Barit, above, 
Hudson president, brought forth fruit in the form of a peaceful 
settlement of his strike troubles Thursday. When his plants were 
closed Mar. 8 Barit waited for the union to come to him. When they 


stopped coming he waited again. 


Hudson expects to reach full pro- 


duction before the end of next week. 











Court Rules 
Finance Fee 
Not Interest 


BATON ROUGE, La.—District 
Judge Charles Holcombe \ today 
ruled that carrying charges on a 
financed automobile cannot be 
classed as interest because the 
buyer agrees to the additional 
charge. 


McKinley Swain refused to pay 


| $212 balance he owed the General 


Motors Acceptance Corp., con- 
tending the carrying charge 
really was interest at more than 
the 8 per cent allowed by state 
law, and therefore purchase con- 
tract was null and void. 


The court held that a person 
who buys things on time adds a 
specified amount to the purchase 
price of the article for carrying 
the loan over a long period of 
time. 

This carrying charge is not in- 
terest, said Judge Holcombe, since 
the person making the purchase 


knows the amount is being added | 


and has a right to agree or dis- 
agree to it at that time. He or- 
dered Swain to pay the $212. 


Chrysler Sales 
Up in Detroit 
Despite Strike 


DETROIT.—Despite the strike, 
Plymouth, Chrysler and De Soto 
showed appreciable gains over 
last year in registration of new 


cars in Wayne county during 
March, according to figures re- 
leased this week by the Detroit 
Auto Dealers Assn. Only one of 
the strike-affected Chrysler di- 
visions, to sustain a loss was 
Dodge. 


Total registrations during the 
month were 11,839 compared with 
10,884 in the same period a year 
ago. 


Plymouth accounted for 1,228 | 


sales during March, as against 


856 the previous year. De Soto} 


had 244 compared with only 96 
a year ago. Dodge figures were 
687 as against 1,150 in March, 
1936, while Chrysler registrations 
were up to 212 compared with 
136 a year ago. 








Promotion Sends 
4 Chevrolet Men 
To Central Office 


DETROIT. — Four additional 
promotions in the Chevrolet sales 
organization were announced this 
week by W. E. Holler, general 
sales manager. The new appoint- 
ments bring to the Chevrolet 
central office at Detroit four men 
who have had wide experience in 
the sales organization in the field, 


| Holler said. 


F. L. McClure, formerly re- 
gional truck manager of the 


McClure Hayes 

southwest region, comes to cen- 
tral office as assistant truck 
manager in charge of the west- 
ern half of the United States. H. 
Z. Wellinger, former assistant 
zone manager in the Denver 
zone, has been appointed assistant 
retail selling manager in charge 
of used cars, while E. F. Hayes, 
recently retail selling manager of 
the southwest region, has been 
named assistant retail selling 
manager in charge of used cars. 
T. E. Brents jr., formerly retail 
selling manager of the Dallas 


Wellinger 


zone, has been named to a posi- 
tion in the retail selling depart- 
ment, where he will assume the 
duties of training used car selling 
managers and salesmen in hand- 
ling used cars. 





ADN Poll Shows Stea 


Votes Consistent 


As Fourth Week 
Ends in Balloting 


DETROIT. Percentage of 
dealers favoring some form of 
regulatory measure to control 
used car operations remains stead- 
ily at nearly 97 per cent, as the 
balloting in the fourth week of 
the Automotive Daily News poll 
draws to a close. 

More than 75 per cent of the 
dealers continue to cast pleasant 
glances backward to the old NRA, 
and letters accompanying the bal- 
lots state with convincing regular- 
ity that although the NRA was 
not entirely satisfactory, the ma- 
jority of dealers believe it to have 
been the basis for necessary leg- 
islation. 

In the only noteworthy per- 
centage change, the number of 
dealers favoring a federal fair 
trade law over a state law in- 
creased from 66.4 per cent to 70 
per cent. A seadily climbing sen- 
timent in favor of federal action 
is shown in the balloting on this 
question, which earlier had been 
the most closely contested ques- 
tion in the poll. 

Dealers continued to have little 
faith in the efficacy of factory 
conferences in stemming the losses 
in used cars, while the number 
friendly toward legislation such 
as the Wisconsin law held its last 
week’s figures of 80 per cent. 

The president of an Oklahoma 
company writes: 

“The NRA did not have a fair 
chance because it had no legality, 
but the writer does believe in fed- 
eral regulation with the Patton 
Act as a foundation to govern the 
sale price of all merchandise; an 
auxiliary automobile fair trade 
commission with branch offices 
in all states, these offices to be 
maintained by a federal system of 
assessments; a recognized used 
car value book; a federal system 
of licensing both dealers and fac- 
tory, so that licenses could be re- 
voked for violations; federal au- 
thority to prevent automobile fac- 
tories from unfair trade practices, 
such as taking advantage of their 
dealers by cutting discounts, put- 
ting out a crop of new models too 
frequently, and creating an excess 
of new car dealers. 

“Factory competition, which is 
equally as severe as it is among 
dealers, would have to be con- 
trolled by the same body, other- 
wise the whole system would be 
nullified. Experience has _ also 
shown that dealers themselves, or 
their appointees, cannot success- 
fully administer an act of this 
kind. It would have to be entirely 
federal, with suggestions for leg- 
isletion designed to improve the 
act, coming from the factory as- 
sociation, as well as the associa- 
tion of dealers.” 

A Michigan dealer comments: 

“IT feel that any law regarding 
fair trade practice should be na- 
tional, because of the situation 
we have here where we are near 
the Ohio-Michigan line and par- 
ties can so easily go back and 
forth to deal. However, a state 
law such as Wisconsin has would 
improve conditions a great deal.” 

From Tennessee ADN received 
the following comment: 

“We have read your editorial on 


900 Back to Jobs 
At Process Gear 


SYRACUSE, N. Y.—Nine hund- 
red men are being called back to 
work at the plant of the New 
Process Gear Corp. here as a re- 
sult of the settlement of the 
Chrysler strike. This means that 
total employment will be _ re- 
stored to the 1,500 level, the num- 
ber of persons employed when 
the strike was called. 

With the 900 men returned to 
their jobs, the weekly payroll at 
the New Process Gear plant will 
be raised to its former high mark 
of $55,000. 
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dy Support of Used Car Law 
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FIRST ANNUAL CONCLAVE of Willys distributors and wholesale managers attracted about 250 men in Toledo Monday and 
Tuesday. Present at the banquet, one of the features of the conclave, included, left to right, W. T. E. MacGuckin, advertising manager 
of Willys; August Benhoff, manager parts and accessories; Claude Paxton, Chicago CIT; Sam Black, works manager; Francis H. Fenn, 
sales promotion manager; Howard Wyneger, president Commercial Credit; Nelson A. Beardsley, general sales manager of Willys; David 
R. Wilson, president; Chris Sinsabaugh of ADN; Geo. W. Ritter, director of Willys; Ralph J. Archer, vice-president Willys Export Corp.; 


Harry Mathews, Commercial Credit, Baltimore; John Shotwell, Willy s-Overland comptroller, and Dean 





“Fair Trade Practices” in the 
Mar. 13 issue of Automotive Daily 
News. 


“We are writing this letter to 
let you know we are very much 
interested in some kind of legis- 
lation governing unfair competi- 
tion in the automotive field. So 
far as we are concerned we would 
be willing to abide by any kind of 
legislation that general automo- 
tive trade would approve, along 
with your approval.” 

That the shift in sentiment has 
extended to all dealers is indi- 
cated by the following letter from 
Pennsylvania: 

“You will find attached hereto 
our ballot in connection with, what 
I will call, ‘The Evils to the 
Dealer.’ 

“At that time I suggested an 
association of all automobile manu- 
facturers in the United States; 
that such an association would 
fix the used car trade-in allow- 
ance, using as a basis the Red 
Book. I am now going to suggest 
that there be only two penalties 
for violation—the first violation, 
$1,000 fine; the second violation, 
franchise cancelled. 

“I am absolutely against a re- 
vival of the NRA or any other 
politically managed program.” 











New Salesmen’s 
Assn. Launched 
In Cleveland| 


CLEVELAND.—The new Cleve- | 
land Retail Automobile Salesmen’s 
Assn., in a final organization meet- 
ing held here last week, elected 
permanent officers and launched 
a broad program of activity. 

Loss P. Faber, of the Ohio Buick 
Co., temporary chairman, was 
elected president of the new or- 
ganization. F. W. Francis, of the 
Packard Co., was chosen vice- 
president. Charles E. Seaton of 
the Dowd-Feder Co., was made 
treasurer and H. B. Thompson, of 
Haddad Motors, Inc., secretary. 

The association already has a 
membership of between 275 and| 
300 members. It practically sup-| 
plants a salesmen’s union which | 
struggled along with a small mem- | 
bership for more than a year. 

President Faber has appointed 
a nominating committee for the 
nomination of 20 or more trustees. 
A movement already is under way | 
to amend and support a bill now} 
before the Ohio legislature which 
proposes to license both automo-| 





Text of Chrysler Peace Pact 


Reprinted from ADN Pink Sheet Apr. 7. This Pact also formed the basis 
for settlement of the Reo and Hudson strikes later in the week. 


1 


the union. 


the right of its employes to become members of the union. 


The corporation agrees to bargain with the union as collective 
bargaining agency for such of its employes who are members of 
The corporation recognizes and will not interfere with 


Neither 


the corporation nor any of its agents will exercise discrimination, 
interference, restraint or coercion against any members of the union 


on account of such membership. 


The corporation will not aid, promote or finance any labor group 
or organization which purports to engage in collective bargaining or 
make any agreement with any such group or organization for the 


purpose of undermining the union. 


The union agrees that neither the union nor its members will 
intimidate or coerce employes, and also not to solicit member- 


2 


ship on corporation time or plant property. 


3 


timekeepers, 
employes. 


4 


It is mutually agreed that the term “employe” for the purpose 
of this agreement shall not include foremen, assistant foremen, 
plant protection employes or confidential salaried 


The union will not cause or permit its members to cause, nor will 
any member of the union take part in any sit-dowr. or stay-in 


strike or other stoppage in any of the plants of the corporation dur- 


ing the term of this agreement. 


oD 


Negotiations will be resumed in Detroit between representatives 
of the corporation and representatives of the union on the 
remaining matters on Apr. 8, 1937, 


for the purpose of entering into a 


supplemental agreement covering these matters. 


6 
7 
3 


against the corporation. 


The union agrees immediately to terminate the present strike 


The corporation agrees that its plants, closed as a result of the 
strike, will resume operations as soon as possible. 

The corporation agrees to re-employ as rapidly as possible its 
employes now on strike at their usual work without discrimina- 


tion against them for participating in the strike, and in accordance 
with the seniority rules of the corporation now in effect. 


9 


The corporation and the union agree to take proper proceedings 
to obtain leave of the court to dismissing the corporation’s bill 


for an injunction and the union’s answer and crossbill. 
This agreement and said agreement supplemental hereto shall 


los in 


full force and effect until Mar. 31, 1938, inclusive. 


bile salesmen and dealers. This 
bill provides a $2.00 fee for a 
salesman’s license and $3.00 for a 
dealers’ license which the asso- 
ciation considers too low for ef- 
fective control in both cases. 

“Our association has been in- 
strumental in obtaining results in 
a case involving negotiations be- 
tween salesmen and dealers this 
week,” H. B. Thomson asserted. 
“A group of some 25 salesmen em- 
ployed by one of the largest deal- 
erships in Cleveland heard that 
the company intended to add 15 
to 20 additional new car sales- 
men. They went to the manage- 
ment and through friendly co-op- 
eration it was agreed that the ad- 
ditional men would not be em- 
ployed and that all house deals 
would be stopped.” 


March Reported 
Highest Month In 
Pontiac History 


PONTIAC.—More new Pontiac 
cars were delivered by dealers in 
the United States during March 
than in any other month of the 
company’s history, according to 
C. P. Simpson, general sales man- 
ager. 

The month’s total was 25,609 
units compared to 23,750 for the 
next highest month which was 
April, 1929. This figure is almost 
three times larger than February 
deliveries this year, when the 
total was 8,332. In March, 1936 
deliveries were 17,589. 

The last 10 days of March also 
constituted the largest 10-day 
period in the company’s history 
with 10,763 cars as compared to 
10,095 in April, 1929. Deliveries in 
this last 10-day period exceeded 
the entire month of February. 

Figures for the first three 
months of this year also show a 
large increase over the corres- 
ponding period of last year, this 
year’s first quarter period being 
47,544 compared to 34,361 for the 
same period a year ago. 

Simpson pointed out that on 
the last day of March dealers’ 
stocks of new cars were about 
6,000 less than on the same day 
of 1936. Employment reached an 
all-time high on March 31 with 
11,237 on the payroll. He predicts 
that April Pontiac deliveries will 
be in the neighborhood of 28,000 
or an increase of some 3,000 cars 
over the record-breaking total 
for March. 


Opens New Agency 


WELCH, W. Va. (UTPS)—W. M. 
Minton has opened a Ford agency 
here, to be known as W. M. Minton, 
Ine. Minton is also in charge of a 
Ford agency in War, W. Va. 





| erland 


Walters, service manager. 


250 Distributors 
Hear Willys’ Plan 
For Spring Sale 


TOLEDO.—About 250 Willys 
distributors and wholesale mana- 
gers attended the first annual 
distributor convention of Willys- 
Overland Motors, Inc., here Mon- 
day and Tuesday. 

These key men of the Willys- 
Overland domestic sales organi- 
zation, who control more than 
2,100 Willys dealers in every sec- 
tion of the United States, went 
back to their territories well- 
armed with plans for a spring 
sales campaign that is expected 
to set a new pace for Willys-Ov- 
in automobile merchan- 
dising. a” 

David R. Wilson, president of 
Willys, traced the progress made 
by Willys-fwerland since the 
company was reorganized last 
fall and since it introduced the 
1937 Willys. Willys-Overland has 
produced nearly 30,000 cars since 
production of the 1937 models 
began Nov. 30, a total which in 
four months’ time has exceeded 
the company’s entire output for 
the preceding 12 months. 


U. S. Car Sales 
Total 214,973 
For February 


DETROIT. — New passenger 
car sales in the United States in 
February totaled 214,973, accord- 
ing to complete monthly returns 
for the nation announced today 
by R. L. Polk & Co. 

This exceeds the February 1936 
total of 176,651 by 21.69 per cent 
while falling below the January 
figure of 280,615 by 23.39 per cent. 
The drop from January totals is 
normal for February, however, 
according to Polk records. 


Truck sales for February were 
41,815, closely approximating the 
Polk estimate of 41,000 made sev- 
eral weeks ago. The February 
1937 truck sales exceed those in 
February last year by 3.76 per 
cent but were surpassed by Jan- 
uary 1937 sales of 47,609 units by 
12.17 per cent. 


Income Rises 


CHICAGO.—Noblitt-Sparks Indus- 
tries, Inc., reports for quarter ended 
Mar. 31, 1937, net income of $201,- 
742, after depreciation, taxes, etc., 
equivalent to $1.26 a share on. :158,- 
905 no-par shares of capital . stock. 
This compares with $107,900, or 72 
cents a share on 150,000 shares, in 
March quarter of previous year. 
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New York, April 8 

PROGRESS It has been an ex- 
PATH citing week for 
REOPENED this cub reporter 
on the Main Stem. 

Any card bearing the magic 
word “Detroit” was an open se- 
same to the inner sanctums of 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value.—(ADN 6-10-1933) 





side information from the front! 
One had to be careful and weigh 
his words lest he give out views 
based more on his own pre- 
judiced opinion than on the facts. 
Stories have a way of increasing 
in size like the _ proverbial 
snowball when retold. The hint 
of a rumor, which you drop in 
good faith, may rebound within 
a week as an unquestioned and 
authenticated fact. I had _ to 
watch my step, which in itself 
was exciting. 
om ++ c7 

EVERYONE in the East, for 
instance, believes without any 
question the oft-repeated story 
about the slips attached to the 
Ford pay envelopes which read: 

“We can afford to sit down 

for a year or more. CAN 

You?” 
That and the stories about the 
Ford plant being piped with 
tear-gas in the sprinkler system, 
high-voltage wires on the outer 
fences and every seventeenth 
man an armed guard or secret 
service operator, all these were 
accepted here without any ques- 
tion as to their authenticity, al- 
though every one of them is as 
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Swinging Along Together 





(Continued from page 1) 

Chrysler workers as the result of 30 days enforced idle- 
ness, it seems scarcely likely that labor leaders would 
venture further assault without great provocation. And 
to our mind the industry has never given and is not likely 
now to give such provocation. 

John L. Lewis is too shrewd not to know that when} mythical as the legend of Alladin 
payrolls stop and incomes vanish, men start ba, eek. A r=  . 

at deal of his gains to date are a result, perhaps, e 

fhinking workers did during the depression. If Lewis yh» oon alte ies te 
puts himself in the position of being the cause of such) at all. It was the episode in the 
stoppage and without reasonable excuse or satisfactory a chocolate peat in the 
promises, thinking among his membership would be fatal. | pds) town, Oh enstey) va 
They would leave ie wae like fleas scurrying off a dead! ers who could hardly be expected 
deer. Mr. Lewis knows that. to put their contented cows on a 

On the other hand, we feel, in fairness, we should not| “sit down” with the strikers in 
attribute entirely all future peaceful attitudes of Lewis oo Se a eens 
to mercenary motives. We must accept his overtures at| success. In thus helping to find 
co-operation in good faith. Failure to do this would/ solution for a problem which 
prejudice further parleys and upset future progress. Too eee aulling by a hae ow 
much is at stake to permit this. dition made famous when the 

Lewis’ disavowal of the sit-down strike and his admon-| embattled farmers withstood the 
ishment to followers to velvet from acts which in any enheen aa ace 
way reflect upon the responsibility of their leadership and . 
the sanctity of any contracts entered into by their leaders ——— oe ee oe 
is a step in the right direction. Only when labor leader- 
ship proves itself in this respect can employers feel fully 
confident to deal with them. 

















handed brethren of the soil do, 
that invariably public opinion is 
always on their side. The fact 
that these farmers, after due 
, , 5 : warning, went in and drove out 
A big step further which CIO can make, is a determined} the men and women sitdowners 
effort to purge its organization of radicals. Like other| from the Hershey plant, gave 
organizations the CIO in this case may be a victim, oan a = —_ se 
rather than @ sponsor, of Reds. That Reds have been! down was pulled on this side of 
present in Michigan’s muddle cannot be denied. A mutual | the Atlantic. 
effort by employers and workers to oust them is in order. : + 2 
_ Hatred cannot exist where reason is. During the com-| THE IDEA that the sit-down- 
ing months there are likely to be many times when our| 7s Were siven the See 
new labor shoes pinch. Much like most new shoes, they | jet os ease ee of oP esos 
will pinch most only where bunions, corns and ingrown| armed only with the traditional 
nails have given us trouble before. Friendly co-operation | yard-long section of garden hose 
can apply the shoe stretcher to such points, or pare down | Which was applied directly to the 
the bunion spot on their anatomies where 
; ° ; . ; they had been sitting was a good 
It is for these reasons we believe the industry is now| 0ld-fashioned belly-laugh to every 
on its way to solid progress. We may not make the ——— — — > on 
records whi ° ls ° * uc ike e idea or machine 
a ich seemed so sure in January—but it will be a} guns or mustard gas over here, 
vr year. but the woodshed treatment is 
= - es 2 an accepted American tradition. 
Spring is in the Air More power to the farmers of 
Most of us during the past few months have been so San ome 
busy with our worries over labor troubles that old man _ =. 
time, like ol’ man river, has just kept rolling along, roll- 
ing so swiftly that we have failed to note that spring is 
here. Spring may be tulip time in Holland but its tune-up 
time in the automotive industry. Tune-up time gives the 
dealer a chance to keep in tone with the customers he 
sold last year and the year before. With strikes now 
settled, new cars will soon be coming through in volume. 


Many owners who bring their cars in for a spring tune-up 
can be sold a new car. A tune-up offer will help in this. 


NEW YORK seemed as pleased 
over the successful outcome of 
the Chrysler settlement as De- 
troit did. Walter Chrysler is 
being given full credit for having 
carried the adamant front of no 
sole bargaining with a _ single 
union straight through to a 12- 
month agreement. Gov. Murphy 







is getting high praise for pre- 
venting the death or serious in- 
jury of a single person in a 
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You Can’t KEEP Him Down 


Coming Events 


APRIL 
National Petroleum Assn. 


15-16—Cleveland. 
34 Cleveland 


th Semi-annual Meeting. 

Hotel. 

15-16—Baitimore. SAE Regional Transporta- 
tion and Maintenance meeting. 

17-26—Zagreb, Yugoslavia. Maintenance Show. 

1¥-24—London, Engiand. International Assn 
for Testing Materials. Second Interna- 
tional Congress. 

21-23—Peoria, Il. SAE National Tractor meet- 
ing, Pere Marquette Hotel. 

24-28—Chicago. Illinois Automotive 
Fourth annua! automotive exhibit. 
Pier. 


Assn. 
Navy 


MAY 
1-10—Poznan, Poland. Automobile Salon. 
2—Milwaukee. American Foundrymen’s 
Assn. 4ist annual convention and ex 
position. Milwaukee Auditorium. 
4-9—White Sulphur Springs, W. Va. SAE 
Summer meeting, Greenbrier Hotel. 
7-10—Oslo, Norway. Automobile Salon. 


14-21—Tulsa, Okla. International Petroleum 
Exposition. 
17-21—Detroit. American Society of Mechanical 


Engineers. Spring convention. 
20-23—San Francisco. Second annual Automo- 
tive Maintenance show. Civic Audi- 
torium. 
29-Sept. 6—Cleveland. 
sition. 


1937 Great Lakes Expo- 


JUNE 
1- 3—Colorado Springs, 
troleum Institute. 
Broadmoor Hotel. 
13-28—Bordeaux, France. Automobile Fair. 


In This 


Colo. American Pe- 
Mid-year meeting. 





21-24—Chicago. Automotive Engine Rebuilders’ 
Assn. 15th annual convention. 

28-July 2—New York. American Society fer 
Testing Materials. 40th annual meeting 
and exhibit of testing apparatus and 

equipment. Waldorf-Astoria Hotel. 


OCTOBER 


7-9—Los Angeles. SAE National Alreraft 
Production meeting. 
7-17—Paris. Automobile Salon. 
14-23—London. Automobile Exposition. 
27-Nov.3—New York. National Automobile 


Show. 
28-Nov. 8—Milan, Italy. International Autome- 
bile Salon. 
-Nov. 6—Buffalo, N. Y. Automobile Show. 
-Nov. 6—Cincinnati. Automobile Show. 


NOVEMBER 

13—London. Commercial Automobile Show. 
12—Akron, 0. Automobile Show. 
13—Brooklyn. Automobile Show. 
13—Chicago. Automobile Show. 
13—Columbus, 0. Automobile Show. 
13—Detroit. Automobile Show. 
13—Kansas City, Mo. Automobile Show. 
13—Newark, N. J. Automobile Show. 
13—Philadelphia. Automobile Show. 
13—Pittsburgh. Automobile Show. 
13—Toronto. Automobile Show. 
12-20—Glasgow. Scottish International 

mobile Exposition. 
13-20—Balitimore. Automobile Show. 
13-20—Cleveland. Automobile Show. 
13-20—Jersey City, N. J. Automobile Show. 
13-20-—Milwaukee. Automobile Show. 
14-21—St. Louis, Mo. Automobile Show. 
14-21—Springfield, Mass. Automobile Show. 


23s 


APOMAAMAAGAS 
Tree rr eee 


Auto- 


Corner 


The views expressed in this column are those of our readers 
Readers 


and do net necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
but 


Anonymous contributions 
be observed upon request. 


Approval for GMS 


George Slocum expressed a 
thought in nis Apr. 3 “Word in 
Edgewise” column which has 
been in my mind for some time. 

In my estimation, it is very 
timely for the automobile in- 
dustry to tell the world in crisp, 
emphatic statements what it has 


done for the welfare of the 


tense situation which has in- 
volved millions of people—the 
greatest labor crisis which Amer- 
ica has faced in a decade—per- 
haps in its history. New York 
believes the automobile industry 
will now resume its position at 
the head of the prosperity parade, 
as it will.—G.MS. 


will not be accepted 


confidence will 





country in general and its em- 
ployes in particular. 


It doesn’t make sense to me to 
stand idly by while those who 
obviously are exploiting labor for 
their own benefits should issue 
statements which are not only 
far from the truth but in many 
instances obviously ridiculous. 
And then to see no defense being 
made on the part of those being 
attacked causes the wrong im- 
pression on many uninformed 
persons. 

ADN’s publisher has an infiu- 
ential tool at his command with 
his paper, and if the sentiment 
could be generally expressed I 
believe he would be urged to 


(Continued on Page 26, Col. 4) 
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WHEN YOU HAVE THE ©» 


NEW MASTER DE LUXE 
CHEVROLET 
(Complete Line of 6 Body Types) 


The modern car for the millions, that 
* the millions like best of all. 


NEW CHEVROLET TRUCKS 
AND COMMERCIAL CARS 


America’s first choice for more power 


per gallon—lower cost per load. 
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‘Se VOU HAVE FRIENDS 


“IM FOR CHEVROLET 


because Chevrolet is 
or tts dealers / 


Here. in this brief comment by a Chevrolet 
dealer, is a true expression of dealers’ attitude 
toward the Chevrolet franchise. It’s the most 
highly valued franchise in the industry, because 
it means superior products, real dealer helps, 
a liberal contract. All these things testify that 
Chevrolet is for its dealers; all explain why 
dealers are for Chevrolet; and all have combined 
to give Chevrolet first place in passenger car and 


truck sales during seven out of the last ten years. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICH. 


FOR ECONOMICAL TRANSPORTATION 


Jar 
CHEVROLET 


NEW MASTER CHEVROLET. 
(Complete Line of 6 Body Types) 
Winning ever-increasing demand 
among buyers in the lowest 
price range. 


A CONTRACT WITH THREE 
¢ DEFINITE ADVANTAGES 
1. Cooperative assistance. 


2. Stability. 3. Profit. 
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Governors, Congressmen 


Join Fight for Law, Order 


DETROIT.—A wave of support, go further than I to co-operate 
of the stand taken to effectively | with labor in endeavoring by law- 


outlaw the seizure and holding il- 
legally of private property, such 
as the current vogue of sit-down 
strikes, as pronounced recently by 
the National Automobile Dealers 
Assn., is being received daily at 
the NADA headquarters here, 
A. N. Benson, general manager, 
said Friday. 

Hundreds of letters and tele- 
grams express a national senti- 
ment, which NADA sought to 
arouse from all citizens and or- 
ganizations, to restore respect for, 
instead of defiance of, law and 
court orders, Benson said. 

Picked at random are excerpts 
from some of the messages of sup- 
port received: 

From Gov. Harold G. Hoffman, 
of New Jersey: 

“I am in complete accord with 
the rising opposition to the un- 


lawful seizure of property in- 
volved in sit-down strikes. 
“You may be interested in 


knowing that the accompanying 





congressman’s statement in oppo- 
sition to sit-down strikes and 
other implications, as well as the 
protests of numerous other gov- 
ernors and other public men, have 
come six weeks later than my 
Own pronouncement, a copy of 
which I enclose herewith. There 
is, of course, no credit due me for 
merely stating that I oppose this 
type of lawlessness and propose 
to respect my oath of office. I do 
regret the tardiness with which 
other public men have joined me 
in opposing seizures of property. 
“If we could have had a united 
opposition at the outset, I am 
confident that we could have 
avoided some of the unfortunate 
conditions that have arisen in 
various parts of the country. 


“We would not only have ad- 
vanced every proper interest of 
labor, itself, but we would have 
been spared the spectacle of hesi- 
tation and fear of public officials 
in protecting the fundamental 
rights of all of the people, recog- 
nized since orderly government 
began.” 

In Gov. Hoffman’s statement 
that accompanied his letter, Ben- 
son said, were the following ex- 
cerpts: 

“A labor union has no more 
right to take possession of a fac- 
tory than a band of gangsters has 
to take possession of a bank. 

“No one has a greater regard or 
sympathy for labor, organized or 
unorganized, than I; no one will 


New Marks Set 
By Nash Dealers 
During March 





KENOSHA.—With 10,000 retail 
deliveries reported by Nash deal- 
ers for March, stories of the 
breaking of sales records in many 
important markets of the country 
are pouring in to the sales de- 
partment, according to C. H. 
Bliss, vice-president of sales of 
the Nash Motors division of 
Nash-Kelvinator Corp. 

Doubling national retail sales 
for the same month a year ago, 
March saw new records set in 
many distributor territories. In 
the Milwaukee area, the whole- 
sale operation was the greatest 
in the history of the Nash com- 
pany. 


The Chicago area likewise re- | 
ported a great increase in sales | 


with the early April demand 
continuing at an even more rapid 
pace. Other large markets where 
large increases were _ reported 
were Cincinnati, Boston, Denver, 
Des Moines, Detroit, New York, 
Pittsburgh, Portland, Rockford 
Ill, Toledo, Youngstown and 


Kenosha. 





ful means, to secure greater bene- 
fits for itself and its labors, but 
neither labor organizers nor labor 
unions have any more right than 
any other individuals or groups, 
to break the law wantonly and in- 
tentionally and flout the duly con- 
stituted governmental authorities. 


“The avoidance of the possibility 
of bloodshed is, of course, desir- 
able, but not at the expense of, 
surrender to, or compromise with, 
or toleration of, those guilty of 
such criminal act. If that were 
the controlling factor, any large 
band of robbers and thugs could 
work with impunity. 

Won’t Be Tolerated 

“Let them be warned in ad- 
vance that such conduct will not 
be tolerated by the people of this 
state. 

“To the citizens of New Jersey 
I promise—and to lawless organi- 
zations I give warning—that, if 
necessary, the entire resources of 
the state will be called into action 
to preserve the rights, liberties 
and property of its citizens and to 
foil and punish any such attempts 
to subvert and condemn the law 
and the governmental authority 
which those citizens have or- 
dained.” 

In similar vein is a statement 
of Gov. R. L. Cochran, of Ne- 
braska, who said in part: “A 
month ago I expressed my oppo- 
sition to the idea of sit-down 
strikes.” 

From Texas, Cong. Nat Patter- 
son writes: “I am in hearty ac- 
cord with every sentiment ex- 
pressed in your letter. This coun- 
try is coming to a shameful situ- 
ation when a bunch of people can 
assume to take charge of private 
property. 

“We wouldn’t stand for that 
kind of thing in Texas for two 
minutes and 30 seconds! 

Congress Should Act 

“I think you have ample laws 
in Michigan to handle that kind 
of thing, but if this racket keeps 
on I am constrained to believe 
that congress will, and ought to, 
enact legislation which will for- 
ever put a stop to it.” 

From South Trimble, clerk of 
the house of representatives: 
“The NADA statement will be 
filed with the Bill Clerk and en- 
tered in the Congressional Rec- 
ord.” 

From Cong. Clifford R. Hope, of 
Kansas: “I am in entire accord 
with the views which you express 
and I hope that the federal gov- 
ernment will go as far as it is 
possible for it to go in connection 
with this situation. I feel that ir- 
respective of what it may be pos- 
sible to do by legislation, that a 
strong stand by the President on 
this question a little earlier would 





THE MILLIONTH VISITOR to the Ford Rotunda since it was 
opened May 16, 1936, in Dearborn, Miss Enid Reimer, of Detroit, is 
being welcomed by W. C. Cowling, sales director of the Ford Motor Co. 





Against Sitdowns Gains Wide Support 








THE SUGGESTION TO “Look at La Salle” was temporarily changed to “Look at the Birdie” when 
Cadillac-La Salle officials recently invaded St. Louis on their national sales tour. Left to right, with some 
of the local representatives who took part in the meeting there, are: Ralph M. Jordan, sales analysis 
manager; R. L. Rickenbaugh, sales promotion manager; C. L. Alderson, Louisville distributor; D. E. 
Ahrens, Cadillac-La Salle general sales manager; George Mitchell, zone promotion manager; Edward F. 
Cockrell, western zone promotion manager; Allan A, Eiter, district manager; Charles Meyer, Belleville, 
IiL, dealer; Guy Oliver, St. Louis distributor; Frank J. Denney, Cadillac advertising manager; I. F. Har- 
rison, Pat Longstaff and Ben A. Purcell, St. Louis salesmen; and E. W. Graulich, Evansville, Ind., dis- 


tributor. 





have averted much of the diffi- 
culty which confronts us now. It 
is not too late yet for the Presi- 
dent to outline his attitude in the 
matter. In the meantime, it ap- 
pears that both houses of con- 
gress are likely to go on record 
in expressing disapproval of this 
type of labor disturbance which 
ought to have a strong moral 
effect. 
Answers Statement 


Cong. Frank W. Boykin, of 
Mobile, Ala., answered NADA’s 
statement by sending a copy of a 
resolution that has been intro- 
duced in the house of represen- 
tatives, and which he said is ex- 
pected to be acted upon soon. 
The resolution provides for a rigid 
investigation of sit-down strikes 
by a house committee, “whether 
or not the house is sitting, has 
recessed, or has adjourned,” and 
the “production of such records, 
books, papers and documents, by 
subpena or otherwise, and to take 
such testimony as it may deem 
necessary,” and “every person” 
who makes default or refuses to 
answer any question, “shall be 
held to the penalties provided by 
section 102 of the Revised Statutes 
of the United States,” etc. 

Senator Arthur H. Vandenberg, 
of Michigan, wrote: “I am in 
complete agreement with your 
resolutions as I have indicated 
emphatically during the last two 
days of debate on the floor of the 
senate in connection with sit- 
down strikes. Illegal trespass can- 
not be condoned, no matter who 
the trespasser may be, if we are 
to preserve the American system. 
You may depend upon my con- 
tinuing interest and activity ac- 





cordingly.” 





Chevrolet Announces 100 
New Manager Promotions 


DETROIT. — More promotions 
in the wholesale division of the 
Chevrolet sales department were 
announced this week by W. E. 
Holler, general sales manager, 
who has organized during the 
last month a permanent and ex- 
tensive structure to merchandise 
used cars, patterned on the new 
car selling organization. 


Nearly 100 district managers 
of the Chevrolet field forces are 
included in the list of promo- 
tions to the newly created po- 
sitions of divisional used car 
managers. Since Holler an- 
nounced his program for a 
separate organization to mer- 
chandise used cars, headed by 
W. G. Lewellen and T. H. Keat- 
ing, more than 300 promotions 
have been made in the sales de- 
partment to fill the newly created 
positions and to round out the 
new car section vacancies caused 
by the advancements to the used 
car division. 

Both Keating and Lewellen 
assert that the promotions in the 
field wholesale group have raised 
the morale and enthusiasm of 
the regional and zone staffs to 
the best level so far attained in 
Chevrolet history. 

“The men who are announced 
as the new divisional used car 
managers were chosen for their 


ability, knowledge and _ experi- 
ence in the field,” commented 
Holler. “They have had sound 


training in contacting our deal- 
ers and they are sympathetic to 
problems that dealers meet in 
merchandising automobiles. 


“From now on they will con- 
centrate upon used cars only. 
Both the central office staff and 
the Chevrolet dealers expect great 
things from them and I am con- 
fident that they will help build 
as strong an organization in used 
cars as we have in the new car 
department.” 


The list of those included 
the promotions follows: 


Omar E. Hilligess and Wm. J. St. 
Onge, Minneapolis; Marvin F. Nor- 
ris, Jerome G. Wertz and George H. 
LeBoeuf, Chicago; Arthur Z. Lloyd 
and Jack H. Traverse, Des Moines; 
Bert J. Bickel and Chas. P. Eastman, 
Janesville; Roger B. Golling and 
James A. Finan, Fargo; Bernard E. 
Austin and Wm. H. Elliott, Daven- 
port; James R. Holmes and Wm. H. 
Clark, St. Louis; Ross J. Kennedy 
and Chas. C. Martin, Kansas City; 
Nathan B. Burt and Phil R. Lock- 
wood, Denver; Glenn C. Brinkmeier 
and Marvin P. Meadors, Memphis; 


in 


Howard C. Burnett and Homer C. 
Jones, Omaha; Ray W. Donovan and 
John O. Townsend, Wichita; Ernest 
L. Alley and Chas. H. Ward, Dallas; 
Chas. E. Marshall and Joseph J. Mc- 
Carthy, Oklahoma City; Jerry S. 
Ashley and Otto D. Ferrill, New 
Orleans; James P. LeNoir and James 
M. Cavender jr., Houston; Burnham 
Miller and Lincoln T. Harris, El 
Paso; John L. Drobac, Alex L. 
Reneau jr., and John W. Stevens, 
Los Angeles; Verne E. Rutledge and 
Ralph T. Ure, Portland, Ore.; W. L. 
O’Neal and Bert G. Haynes, Seattle; 
Richard B. Lyman and George V. 
Campbell, Great Falls; Henry R. 
Welter and G. P. Shea, Salt Lake 
City; A. Raymond Montgomery, 
Central Office to Oakland; W. R. 
Shepherd and George R. Green, 
Oakland; F. E. Miller and A. F. 
Hock, Flint; S. E. Kent and A. M. 
Hallerman, Norwood; S. L. Wey and 
P. W. Hanna, Indianapolis; J. L. 
Paddock and S. B. McDermott, Cleve- 
land; C. E. McAllister and C. B. 
Nye, Charleston; C. W. Evans and 
J. Pinney, Detroit; H. N. Henrich 
and W. A. Johnson, Tarrytown; A. 
L. Baum and J. G. Villsack, Phila- 
delphia; W. J. Foster and J. J. 
Smith, New York; C. E. O’Rourke 
and M. J. Lyons, Boston; D. P. 
Collins and E. D. McCarthy, Port- 
land, Me.; C. H. Sigritz and T. L. 
McManus, Syracuse; J. M. Moran 
and Walton Schmidt, Providence; 
A. E. Thompson and W. H. Hughes, 
Buffalo; G. J. Papin and H. Hodges, 
Pittsburgh; P. R. Martin and O. P. 
Hufstader, Baltimore; F. E. Williams 
and W. C. Pregeant, Richmond; Don 
Smith and W. A. Allison, Harris- 
burg; M. M. Smith and B. H. Mc- 
Millan, Atlanta; E. E. Galloway and 
H. E. Hyde, Charlotte; A. M. Brick- 
ley and J. L. Pendergrass, Louis- 
ville; O. F. Sanders and J. M. Col- 
lins, Jacksonville; C. W. James and 
Ralph Smith, Birmingham; J. W. 
Cloud and R. M. Taylor, Columbia. 


Chain Store Tax Bill 
Being Fought in Pa. 


HARRISBURG, Pa. (UTPS).— 
A public hearing on the proposed 
chain store tax was held Apr. 6 
in the state senate, with repre- 
sentatives of chain stores, fruit 
growers, farmers and other asso- 
ciations, claiming the tax would 
force a number of stores to close; 
result in lower salaries, and that 
the consumer in the end would 
bear the brunt of the tax. 


The bill proposes a tax of $1 
for a single store or gasoline sta- 
tion, up to $500 a year for each 
store or service station in a chain 
of 500 or more. The bill has al- 
ready passed the house. 
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Survey Shows 24.8% Rise in Parts Industry Jobs 


Workers Earned 5% More 
Despite Slight Time Cut 


for all male and female factory 
employes, regardless of the type 
of work performed, was 68 cents 
an hour, an increase of 8.1 per 
cent over last year and an in- 
crease of 24.1 per cent over Janu- 
ary, 1934. 

Owing to the General Motors 
strike, the average hours per 
week worked by each productive 
employe dropped during January 
of this year to 35.1 hours as 
against 36.2 hours last year, but, 
even with the drop in the average 
hours worked, each employe 


DETROIT.—A survey of its in- 
dustry by Automotive Parts and 
Equipment Manufacturers Assn., 
shows that 24.8 per cent more 
workers were employed in this 
field in January, 1937, than in 
January, 1936. The survey covered 
274 companies, representative of 
every type of automotive part and 
accessory manufactured, and lo- 
cated in 21 states. 

Total factory employment for 
these companies during January 
of this year was 148,238 as com- 
pared with 118,766 in January, 
1936. The total payroll for Janu- 


Improve 32,635 
Miles of Roads 


WASHINGTON. — There was a 
marked increase in the number of 
miles of road improvement in 
state highways systems completed 
last year, according to figures just 
compiled by the American Assn. 
of State Highway Officials. The 
work completed totaled 32,635 
compared with 25,853 in 1935. In 
addition, 3,393 bridges of more 
than 20-foot span were completed 
against 2,456 in the previous year, 
while 858 railroad grade crossings 
were eliminated, compared with 
480 in 1935. 

The most extensive 





improve- 


miles and Portland cement con- 
crete on 3,145 miles. 

The association’s survey shows 
that on Jan. 1 last, the total road 
mileage of the United States was 
3,033,713, of which, completed and 
under construction 447,336 miles 
were in state highways systems, 
386,619 miles improved. 

Pennsylvania is found to have 
the largest mileage of improved 
roads, 35,548; Texas is second with 
20,059 and Illinois third with 
17,489. 


Car Medicine Chest 


ST. PAUL, Minn.—It is reported 
here that a bill is ready for intro- 
duction in the house which will re- 
quire that all automobiles and 










ary of this year was $15,058,000, 
an increase of 30.3 per cent over 
January, 1936. 

The average hourly rate of pay 
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earned an average of 4.9 per cent 
more per week than he did last 
January and 32.3 per cent more 
than he did during January, 1934. 





A sling shot is not a safe substitute 
for a big-game rifle—nor is there any 
substitute for Safety Glass. When your 
car owners come in with broken wind- 
shield or windows for replacement, see 
that they are again given the added 
protection of Safety Glass. Your best 
assurance of satisfaction all-around is 
to replace with L-O-F Safety Plate Glass 
.-. the glass used by the majority of car 
manufacturers as original equipment. 


If your service policy or facilities do 
not allow for the handling of this work, 


_. replace wit 


ments resulted in the use of un- 
treated gravel on 8,455 miles, low- 
cost bituminous 







trucks sold in the state after next 
January be equipped with a suitable 
first aid kit, the contents of which 


mix on 6,243| would be designated in the bill. 


you can obtain excellent and prompt 
service from your local L-O-F Glass 
Replacement Dealer. Look for him in 
the yellow pages of your telephone 
directory under ‘“Glass— Safety.” 
LIBBEY - OWENS - FORD GLASS COMPANY « TOLEDO 
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Chase Velmo 
Hold Preview 
In New York 


NEW YORK. — Approximately 
150 selected jobbers and members 
of the press were the guests of L. 
C. Chase & Co., selling division of 
the Goodall-Sanford Industries at 
a cocktail party and preview of 
the spring lines of the new Velmo 
and Goodall fabrics. 

While the new group of auto- 
motive fabrics will not be pre- 
sented for two weeks a variety of 
materials, many of them adapt- 
able for automotive upholstery 
and flooring were on display. In 
addition to the Velmo and Goodall 
display, a grouping was made of 
the upholstery and drapery fea- 
tures in the Chase line which have 
been selected for the second year 
to decorate the model home of 
America at Atlantic City, N. J. 


The new Velmo line consists of 
10 new patterns with varied tex- 
ture and design, two unusual 
monotone prints called leaves and 
vines, an attractive check gros- 
point pattern called air view, a 
horizontal stripe French knot tex- 
tures fabric called Aristocrat, and 
Quiltone, a dotted pattern having 
the appearance of a fine quilted 
velvet. The colors range from dark 
commercial shades to _ delicate 
high style colors, and new shades 
which are just being introduced 
into the decorating picture. 


Car Sales Rise 
In Indianapolis 


INDIANAPOLIS. — New car 
sales in Indianapolis continue to 
climb upward, with dealers of the 
city and surrounding territory de- 
livering 2,580 new units during 
March. During the same month 
last year 2,407.new units were de- 
livered. The March sales nearly 
doubled the February delivery 
with 1,322 cars being registered. 

For the first quarter of the year 
there were 5,229 new cars sold in 
the county, exceeding the first 
quarter last year when 4,484 new 
units were delivered. 


Distributor for N. Calif. 


Appointed by Graham 


DETROIT.—Appointment of the 
Webb Motor Co., San Francisco, 
as Graham distributor for north- 
ern California is announced by 
F. R. Valpey, general sales man- 
ager of the Graham-Paige Motors 
Corp. 

The new distributorship & 
headed by C. R. Webb, president; 
J. G. Clarke, general sales man- 

; and Don Forster, service 


ager 
Gepartment head 


Vernon I. Shobe Dead; 


Was Automotive Figure 


DETROIT.—Vernon I. Shobe, a 
widely known figure in the auto- 
motive industry, was buried here 
this week. 


For many years, Mr. Shobe was 
general manager of the Zenith 
Carburetor Co., and during the 
past few years he had been gen- 
eral manager of Leibing Automo- 
tive Devices. 


Dr. Bird to Speak 


DETROIT. — Dr. Whitworth F. 
Bird, director of research and tech- 
nical control for Collins & Aikman 
Corp., will address the Detroit sec- 
tion of the Society of Automotive 
Engineers on Monday, Apr. 12. In 
charge of one of the finest research 
laboratories in the industry, he will 
describe the latest developments in 
textiles. 


New Jack Produced 


YORK, Pa.—A new Manley No. 
951 mechanical curb skid jack, port- 
able, light in weight, equipped — 
a folding handle and skid oon, 
announced by the Manley lite 
vision of American Chain tle 
Co., Inc. 
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news for 


AUTOMOTIVE ADVERTISERS 


An increase in New York's 


best- prospect new-car market 


In the six months ended March 31 
(a regular reporting period for news- 


papers) circulation of The New York 


Times attained a new high record. Net . 


paid weekday sale was 517,732—a gain 
of 30,880 over 1936 and 53,793 over 
1935. Net paid Sunday sale was 791,161 
—a gain of 29,906 over 1936 and 61,216 
over 1935. 


the market automotive 


advertisers choose FIRST 


In the first quarter of this year, auto- 
motive advertisers placed more adver- 
tising in The Times than in any other 
New York newspaper, thus confirm- 
ing the judgment of most other adver- 
tisers. So far this year The Times has 
published more Total and General 
advertising—and gained more—than 
any other New York newspaper. 


Che New ork Gimes 


“All the News That’s Fit to Print” 


... FIRST because it sells New York’s basic market! 
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Used Car Men Organize | 
To Hit Conn. Bond Bill 


HARTFORD, Conn. — Forma- 
tion of a new automotive trade 
group, the Connecticut Used Car 
Dealers’ Assn., has highlighted | 
the controversy now being waged 
in this state between the estab- 
lished trade body, the Connecti- 
cut Automotive Trades’ Assn, and 
a number of used car operators 
who oppose suggested restric- 
tions on the importation of used 
cars from other states. 





The CATA bill requiring deal- 
ers to post a bond as guarantee 
of title and condition on imported 
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used cars was bitterly opposed 
before the motor vehicle commit- 
tee of the legislature at a recent 
hearing in the Capital here. The 
CUCDA members were repre- 
sented by Bridgeport and New 
Haven attorneys who charged 
the bonding bill was “vicious and 
selfish” and designed to drive in- 
dependent used car dealers out 
of business. 

Carl R. Lane and Kendall M. 
Pierce, respectively manager and 
counsel of the CATA, declared 
that the bill was primarily in- 
tended to protect purchasers 
against faulty title and misrep- 
resentation of previous use. 


Reserve Declared Business Essential by Cameron 


GM of Canada Appoints |Hand-to-Mouth Operation 


Industrial Knell, He Says 


Umphrey Asst. Sales Head 

MONTREAL.—Appointment of 
E. J. Umphrey to be assistant 
general sales manager, General 


Motors Products of Canada, Ltd., | 


is announced by C. E. McTavish, 
general sales manager at Oshawa. 
Umphrey succeeds Ewart A. Ev- 
erson who has become president 
of Mid-Town Motor Sales, Ltd., 
in Montreal. 

Umphrey’s position as Montreal 
zone manager is filled by C. D. 
Gleason, who has been associated 
with .General Motors for many 
years. 


Farm Markets Are 


INDIVIDUAL AS 
THUMBPRINTS! 


That’s the secret of... 






li. 

Is your farm advertis- 
ing doing THIS? ... 
A HAZY, unlocalized 
selling job in NA- 
TIONAL farm papers. 
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Wan you advertise to farmers, 
remember this .. . In California, farming 
means prunes, oranges. In Iowa, Illinois, 
Indiana, it means corn, hogs. In Nebraska 
“cattle” means beef, while in Minnesota 
and Wisconsin it means milk. 

That’s why the localized editorial serv- 
ice of Midwest Farm Papers commands 
more intense reader appeal than any 
National farm paper possibly can get. 
That’s why Midwest Farm Papers have 
been able to build GREATER FARM 
COVERAGE THAN ALL 5 NATION- 
ALS COMBINED in these states. That’s 
why 9,464 dealers recently voted 9 to 1 
preference for Midwest Farm Papers in 


a poll made by 36 jobbers. 


THE MIDWE 


The Farmer, St. Paul 


Wisconsin Agriculturist and Farmer 


Chicago—6 N. Michigan Ave. 
New York—250 Park Ave.; 420 Lexington Ave. 





“FOCUSED” 
job 


.-. Or THIS?.. 
localized = 
in MIDWEST 
FARM PAPERS. 


in MIDWEST 
FARM PAPERS 
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Verified by Post Office Count x 


—it makes 


Post Office count. 


ST 





You can’t beat localized appeal in Mid- 
west Farm Papers to sell farmers—or to 
get local dealer co-operation. When that 
is coupled with “focused” concentration 
in every midwest farm market—with no 
waste—with lower cost per farm reached 
“Focused” 
Midwest Farm Papers the big buy in 1937 
farm salesmanship. 


Advertising in 


Write for comparative post office counts 
covering your best markets. Get the facts. 
No obligation. 

% Actual Post Office count of subscribers, on every rural route, 
out of every post office in every county in every state. 


you buy space .in ANY farm paper, demand to see verified 
KNOW what you are getting. 


Before 


FARM PAPERS 


Nebraska Farmer 
Wallaces’ Farmer & Iowa Homestead 


Detroit—542 New Center Bldg. 
San Francisco—1548 Russ Bldg. 


Prairie Farmer 














DETROIT. Hand-to-mouth | 
operation of any company would | 
soon result in there being no 
company, according to William 
J. Cameron, of the Ford Motor | 
Co., in his weekly address over 
the Ford Sunday evening hour 
broadcast this week. 

“We have a question to con- 
sider tonight,” Cameron began. 
“From an eastern state a listener 
asks: ‘If all Ford profits had been 
given to the help, how much ad- 
ditional would they have re- 
ceived?’ He probably meant ‘di- 
didends’ when he wrote ‘profits’; 
—for dividends would give him 
the information he evidently de- 
sires; but to make sure we shall 


answer the question in both 
senses. 
“Taking the inquiry literally, 


as asking how much more Ford 
employes would have received had 
all the profits been divided 
amongst them, the answer is that 
there would be no Ford employes, 
no Ford profits, no Ford Motor 
Co., and no one concerned with 
this question and answer to- 
night,” he declared. “Let us see 


| why. 


Showing Advantages 

“Henry Ford began business in 
a little shop with 75 men. Him- 
self a working man, with pro- 
gressive ideas of workingmen’s 
rights, he intended to build into 
his business, as soon as he could, 
certain basic improvements in in- 
dustrial relations,” Cameron said. 
“We have previously told how, as 
. workingman during the era of 
the 10-hour day, he induced his 
employers to let him demonstrate 
the advantages of an eight-hour 
day. But with all his progressive- 


| ness, common sense told him he 


could not level his business every 
Saturday night and start from 
scratch again every Monday 
morning. 

“Anyone can see what would 
have happened had he called his 
men together every week and di- 
vided amongst them the week’s 
profit. What would have been left 
for experiment, equipment, im- 
provement, growth? Nothing: The 
little shop would have stayed lit- 
tle. Its crude methods would have 
remained crude. Its primitive car 
could not have advanced beyond 
the primitive stage. Other manu- 
facturers, investing their profits 
in better equipment, would have 
made a better product to sell at 
a lower cost and so sell more, 
and in consequence of a growing 
volume employ more men at 
higher wages. 


Grows on Profit 


“But the little Ford shop, dis- 
persing its profits, would have 
drifted farther and farther be- 
hind, grown more and more an- 
tiquated, until eventually it dis- 
appeared, and its 75 men would 
have been out. They could not 
have grown into the 125,000 men 
we see today. For profits are what 
a business grows on. Profits sup- 
port a business in the same way 
that wages support a family. 

“We could answer our radio 
friend’s question by saying,” he 
continued, “that Ford profits 
during the last 33 years amounted 
to $844,000,000, and if this had 
been distributed amongst the 
employes, they would have re- 
ceived that amount additional,— 
but such an answer would not 
mean anything; it rests on an 
impossible ‘if.’ 

For if profits had not been 
continuously fed back into the 
business, there would have been 
no business, and consequently no 
employes. But conserved and in- 
vested in the business, these 
profits did much more for the 
employes than tonight’s question 
suggests; they produced in wages 
four times as much as all the 
profits amounted to; they sup- 
plied the nation with 25,000,000 
useful vehicles; they increased 





those original 75 Ford jobs to 
125,000 Ford jobs, and made pos- 
sible 200,000 other jobs in out- 
side industries; and they sup- 
ported government with $600,000,- 
000 in taxes. The profits are im- 
bedded in land, buildings, furn- 
aces, machines,—hundreds of mil- 
lions of which have been used up 
and have disappeared. Had prof- 
its been dissipated or distributed 
either to labor or capital, these 
tools of productive and well paid 
employment would simply have 
not existed. 
Suit Recalled 

“Taking this question in its 
proper form—if all the dividends 
had been given to the employes, 
how much additional would they 
have received?—permits a proper 
answer. Dividends are the 
amounts taken out of profits for 
the owners’ uses. Much of the 
Ford dividends were paid out 
when the company had _ stock- 
holders whose principal connec- 
tion with the company was the 
drawing of dividends. You will 
recall that the stockholders sued 
Henry Ford to compel him to 
pay dividends instead of using 
the profits to pay higher wages. 

“Since then there have been 
no outside stockholders. How- 
ever, we asked the auditors to 
find exactly the difference it 
would have made in Ford wages 
if all dividends paid out during 
these 33 years had been added to 
wages and paid exclusively to 
employes. And this is what we 
find; it would have meant a wage 
increase for each man of less 
than six cents a working hour. 
Less than six cents an hour for 
each man! Had the dividends of 
the last 10 years been added to 
wages, that increase would have 
dropped to about 3 cents an hour. 
These amounts are not very ex- 
citing when we consider that the 
actual increase in Ford wages 
during those 33 years was about 
400 per cent. 

Corrective Required 

“Loose and deceptive talk of 
profits and of what the wage- 
earner would have if he got it 
all, requires the corrective of 
facts like these. The philosophy 
of ‘taking everything,’ whether 
practiced by management or la- 
bor, or by both together, or by 
government tax collectors, re- 
sults in nobody’s getting any- 
thing,” Cameron stated. “That is 
natural law. Wealth must cir- 
culate. Enlightened business is 
aware of this law and respects 
it. Business has not by any means 
reached perfection, but the bet- 
ter class of business is con- 
sciously and intelligently and 
continuously moving toward im- 
provement, and as a result the 
circulatory volume is growing 
fuller and richer, and the social 
body is being served with a more 
adequate supply of the economic 
vitamins essential to national 
welfare.” 


Probe Demanded 
Of Pa. Fuel Prices 


HARRISBURG, Pa. (UTPS).— 
Gov. George H. Earle has de- 
manded a legislative investiga- 
tior of gasoline company trade 
practices in retail prices because 
he feels “that a thorough and 
impartial survey of the entire in- 
dustry will be of tremendous ben- 
efit to the people of Pennsyl- 
vania.” 

Back of the governor’s demand 
for the investigation is the fact 
that gasoline is selling for 14% 
cents a gallon in Philadelphia 
and 20 cents in Pittsburgh. Earle 
stated that he could “see no rea- 
son why western Pennsylvania 
should be obliged to pay 5% 
cents a gallon more than eastern 
Eonaeyinenmn for the same prod- 
u i” 



































UT TWO AND A HALF million energetic 





drivers behind steering wheels and you’re 


bound to see some action! 


With an incurable urge to go places and do 
things, the Active Market burns up more gas, 


drives more miles, grinds down more tires than 


any group of equal size in the world ! * 
It’s in their blood. 


And Collier’s is the only weekly magazine that 


fully caters to their turn of mind. 


It’s fast moving both in print and pictures. Many 
of its features are complete on a single page! Its 
editorials are brief, straight-to-the-point, hard- 
hitting. It carries ten times more 4-color illus- 
trations than its nearest competitor. And every 


page from first to last maintains the pace. 


That’s the kind of magazine that naturally grabs 
the interest of every active-minded man or 
woman. And it’s the kind of magazine that blasts 


sales loose in a hurry. 


More and more advertisers each month are find- 
ing that it’s just good advertising sense to head 
for the Active Market, and let the other fellow 


worry about the rest of the world. 


* 
We checked the speedom- 
elers of 2435 motorists 
at Hartford, Connecticut, 
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evice Business Up 90% 1 in N eighborhood Station 


Sin snisnio Veiles Gavd 
In March Despite Strikes 


SAN ANTONIO, Tex. -Recov- | 
ering quickly from the effects of 
the General Motors strike and 
other problems which curtailed | 
production and deliveries, new 
car sales here for the month of | 
March totaled 1,028 units, slightly | 
less than those for March, 1936, 
but considerably better than any | 
previous March during the pres-| 
ent decade. 

Noteworthy was the sharp in- | 
crease in sales of the cars in the | 
medium-priced field, as well as 
the general improvement in sales 
in all makes. Indications point 
to continued improvement during 
April and _May before warm | 


THE SAME TALE IN 


weather tends to cut down deliv- 
eries. Sales, according to indi- 
vidual makes, were as follows: 


Buick, 66; Cadillac, 4; Chevro- 
let, 215 (and 42 commercial units 
and 53 trucks); Chrysler, 20; 
Cord, 1; De Soto, 11; Diamond T 
Truck, 1; Dodge, 58 (and 7 com- 
mercial units and 5 trucks); Fed- 
eral Truck, 4; Ford, 140 (and 24 


commercial units and 14 trucks); 


GMC Trucks, 2 commercial units 
and 4 trucks; Graham, 7; Hud- 
son, 17; IHC Truck, 2 commer- 
cial units and 16 trucks; LaSalle, 
10; Lincoln, 1; Lincoln-Zephyr, 7; 
Nash, 3; LaFayette, 14; Oldsmo- 
bile, 38; Packard, 43; Plymouth, 


| 78 (and 1 commercial unit); 





Pon- 
tiac, 35 (and 1 commercial unit); 
Studebaker, 41 (and 1 commer- 
cial unit); Terraplane, 18 (and 5 
commercial units); and 12 Willys. 
Out of county registrations ac- 
counted for two Chevrolets, one 
De Soto, three Terraplanes and 
one Plymouth commercial unit. 
Total 845 cars, 87 commercial 


| units and 96 trucks, for a grand 


total of 1,028 units. 

Registrations for the month of 
March during previous years 
during the current decade are as 
follows: 318 in 1932, 352 in 1933, 
643 in 1934, 874 in 1935, 1,116 in 
1936. 

Attention is called to the fine 
showing made by all GM cars 
despite restricted deliveries due 
to the strike. Oldsmobile reports 
that deliveries would have been 
above ! 50 had cars been available. 


| Detroit Organization Shows 


Value of This Type Station 


DETROIT. 
in service floor 
about by increases 

gasoline sales 
jumping from 
5,000 gallons to 
approxi- 
mately 15,000 
per month and 
a constantly 
growing list of 
car owner con- 
tacts through 
lubrication, Riv- 
ard Brothers 
neighbor- 
hood service 
and sales sta- 
| tion here i in | just | two years has de- 


space 


TWO CITIES 


.-- BY TELETYPEWRITER 


Wherever and whenever two Bell System teletypewriters start ‘‘talking,’’ every 
word is simultaneously recorded at both ends. The time’s the same, the type’s 


the same, and distance doesn’t matter. There can be no question of what was 


agreed to, of what instructions were given, or what prices quoted. It’s all down 
in black and white, exactly as transmitted—upon company forms, if so desired, 


with carbon copies for other departments. ¢ American business is steadily 


adopting the efficiencies of ‘‘typing-by-wire’’ . . . to co-ordinate operations of 


branch offices any distance apart, to clear credit questions, expedite orders 


and deliveries. Fast, accurate, and money-saving, the teletypewriter brings new 
meaning to service. © Bell System representatives will help you find out what 
it Can do for your business. No obligation. Call the local telephone office. 


BELL SYSTEM TELETYPEWRITER SERVICE, 


in business, | 


With two increases| veloped into one of the outstand- 
brought| ing evidences of the value of 


stations of that type. 

General service work in the two 
years, since the station’s opening 
as a feeder station to the main 
plant two miles north, has in- 
creased more than 50 per cent. 
The two lubrication hoists are 
handling 200 cars per month and, 
while the plant has been increased 
in size to give the station between 
4,500 and 5,000 feet of extra space, 
additional business is being at- 
tracted. 

As a result Rivard Brothers 
have taken over a competitive 
gasoline station across the street, 
which now gives the organization 
needed space for the display of 
used cars. 

The increased numbers of con- 
tacts for new and used cars have 
created a volume of new car sales 
which permitted the company to 
sell its quota of 250 new cars and 
between 500 and 600 used and re- 
conditioned cars. Today Rivard 
Brothers’ used car stock is less 
than 25 automobiles, all in shape 
according to the Ford “R. and G.” 
program and ready for delivery. 
As a result of the new and used 
car sales volume, Rivard Brothers 
have been assigned a _ Lincoln- 
Zephyr sales agreement, on which 
already enough prospects have 
been developed through regular 
contact channels at the hoists and 
che pumps to insure fulfilment of 
the quota. 

Doubles Business 

Service operations, including 
the Ford unit replacements, have 
increased more than 50 per cent 
since the opening. This is made 
up not only in Ford business but 
other makes of cars as well. 

Rivard Brothers station is re- 
garded as the headquarters of the 
community. A. J. Rivard is giving 
his entire time and attention to 
the business of the station. His 
brother, L. I. Rivard, spends his 
time at what was originally the 
main plant, where, with full equip- 
ment for body and fender bump- 
ing and refinishing of cars, all 
work of that type is centered. 

One of the interesting develop- 
ments of the business is that while 
the station volume in service has 
increased, it has not been found 
necessary to increase show room 
space, with the result that the 
space rental item as overhead has 
not shown any change on the 
books. 

The department given over to 
motor tuning, brake adjustments 
anc wheel-aligning pays its way 
while the balance of the shop has 
paid its way from the start. Since 
opening the new addition, A. J. 
Rivard had no hesitancy in stat- 
ing that, with this department 
paying its way now, the more ac- 
tive motoring season just opening 
wil! turn it into a money maker 
as well. 

Nothing Missing 

The Rivard plant is an example 
of management which is able to 
carry out the kind of service it 
advertises, Not a single unit of 
equipment is missing, according 
to the Ford service program. 
Every man on the mechanical end 
has had the factory training to 
render service quickly and ef- 
ficiently. While the location of the 
plant is such that passing motor- 
ists can not fail to be attracted by 
its cleanliness and air of efficiency 
one notes that car owners get the 
work done quickly and move out 
speedily. 

Because of an adequate and 
steadily checked inventory of 
parts and accessories, Rivards are 
doing an interesting monthly vol- 
ume of parts sales, the turnover 
being well in line with stations of 
ever. larger capacity. 

With A. J. Rivard in charge and 
aided by only two salesmen, car 
volume is steady and the manage- 
ment predicts that the average of 
1936 will be only a past record, 
1937 sales already having passed 
the volume recorded last year. 





Below-Cost Sales Banned; 
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Minn. Adopts Fair Trade and Unfair Practice Laws 


|Four Wheel Drive | 


| 
| 


Price Contracts Legalized) Adds Equipment 


MINNEAPOLIS. — Regulation | 
of private business by the state| 
became law in Minnesota this 
week with the signing by Gov. 
Elmer A. Benson of the fair trade 
bill and the unfair practices bill. 

Automotive associations, auto- 
mobile dealers and garages are 
busy scanning the measure to 
determine how they are affected 
by the new laws. 

The unfair practices act, de- 
scribed by its authors as non- 
price fixing in nature because the 
element of competition is still 





there, prohibits the sale of mer-| 
chandise by manufacturers, whole- | 
salers and retailers at below cost. | 
Cost is defined as the invoice price 
of the goods, plus not less than 10} 
per cent for overhead. Authors of | 
the bill said that where cost of| 
doing business is less, then the | 
selling price will be less. 

Penalty for violation is a fine| 


Program Planned 
For SAE Peoria 
Tractor Meeting 


PEORIA, Ill.—A comprehen- 
sive program has been planned 
for the tractor meeting of the 
Society of Automotive Engineers 
to be held here Apr. 21, 22, 23, 
when the society will be guests 
of the Caterpillar Tractor Co. 

Seven papers are to be deliv- 
ered during the three day session, 
in addition to several Caterpillar 
plant visits and demonstrations, 
and the regular business and 
technical meetings. 

W. W. Lowther, of the Donald- 
aon Co., Inc., will speak on crank- 
case ventilation and sludge; and 
Cc. M. Larson, of the Sinclair Re- 
fining Co. will speak on the 
effect of addition agents in lub- 
ricating oil, during the opening 
day. 

Other speakers and their topics 
are: M. J. Murphy, Murphy Die- 
sel Co., diesel engines for agri- 
cultural purposes; H. C. Edwards, 
Timken Roller Bearing Co., fuel 
injection equipment; E. A. Mal- 
lett, Taylor-Winfield Corp., re- 
sistance electric welding; G. C. 
Riegel, Caterpillar Tractor Co., 
fuel injection equipment; R. J. 
Kretz, International Harvester 
Co., servicing of diesel engines. | 


Colorado to Limit Hours 


Of Commercial Drivers 


DENVER.—An act to limit the 
hours of service of employes of | 
common and commercial motor 
vehicle carriers operating over 
the highways of Colorado has 
been introduced into the state| 
legislature. The bill applies to 
any motor driven vehicle used | 
upon any highway in Colorado 
for the purpose of transportation. 
The bill says: 

“It shall be unlawful for any | 
person to drive upon the public 
highways of this state after such 
person has been continuously on 
duty for a longer period than 
eight consecutive hours or in the 
aggregate at separate intervals, 
14 consecutive hours. He shall 
not continue or again go on duty 
without having had at least 10 
consecutive hours off duty.” 


Mar. Studebaker Truck 


Shipments Top Record 


SOUTH BEND. — Truck and 
commercial car shipments for the 
Studebaker Corp. reached an all- 
time high during March with a 
total of 1,386 units according to 
a statement released here today 
by George D. Keller, vice-presi- 
dent in charge of sales. 

This figure tops by 335 units 
the previous record established 
in February when 1,251 units 
were shipped. 








of not less than $200 and not more 
than $1,000. 

The fair trade act legalizes con- | 
tracts between manufacturers and | 
producers of trade marked goods | 
and retailers, which set forth the| 
selling price by the merchant of | 
his goods to the consumer. The 
bills were supported by various 


| trade associations and community | 
| 


building groups. 


CLINTONVILLE, Wis. — Pur-| 


| chase of $100,000 worth of new | 


production equipment by the} 
Four Wheel Drive Auto Co. is 
being undertaken because of a 
notable increase in the company’s 
sales volume, according to Walter | 
A. Olen, president and “general 
manager. 

Issyance of $100,000 in rights | 


Merchandisers disposing of dam-|to stockholders to purchase 4a) 


aged or deteriorated goods and 
those quitting business were ex- 
cluded from both laws. 


new issue of common stock has | 
provided the company with new 
working capital. Additional work- | 
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ing funds will be obtained after 
the close of the fiscal year, June 
30, through the issuance of more 
rights, Olen said. 


Expenditure of the $100,000 
will provide the company with a 
new heat-treating department 
which is now being installed; new 
lathes; gear-cutting machinery; 
and other production equipment. 


Production of FWD trucks 
must be geared to handle a sharp 
increase in sales volume, accord- 
ing to Olen. Orders booked ahead 
have been holding a level be- 
tween $800,000 and _ $1,000,000. 
Sales, since July 1, 1936, have 
shown a gain of 48 per cent above 
those of the fiscal year, 1935-36, | 
he said. 





Q. C. Hutchinson 
Rites Are Held 


DETROIT. — Funeral services 
were held here Thursday for Ol- 
iver C. Hutchinson, former gen- 
eral sales manager of Hupp, who 
died Tuesday at the age of 74. 

Born in Burlington, Ia., Mr. 
Hutchinson came to Detroit in 
1911 and entered the automobile 
industry in 1912 as manager of 
the Welch-Detroit plant, a Dur- 
ant-owned company. Later he be- 
came vice-president and general 
manager of Oldsmobile. 

He joined Hupp in 1915 and 
three years later became general 


| sales manager. 


Nash registrations are jumping ahead in 
practically every State in the Union 


3 GREAT CARS 


NASH LaFAYETTE-‘‘400"’ 
117-inch wheelbase 
90 horsepower motor 


NASH “AMBASSADOR SIX 
121-inch wheelbase @ 95 horse- 


power Twin-Ignition motor 


NASH AMBASSADOR EIGHT 
125-inch wheelbase @ 105 horse- 
power Twin-Ignition motor 
The Nash-LaFayette line with 15 mode!s 


puts you ina position to compete for 98% 
of the business in your community. 


GET THE FACTS ON 


@ People throughout the country realize more and more 
every day, the outstanding value Nash now offers. 


This fact coupled with the three great series of Nash 
cars—all priced for the market that buys 98% of today’s 
cars—gives Nash dealers one of the greatest money- 
making opportunities in the automobile industry. 


Write or wire today. Get the whole story of the NEW 
Nash franchise. Learn how Nash works with dealers... 
learn how Nash protects dealers’ profits. Write in con- 
fidence to C. H. Bliss, Vice-President in Charge of Sales, 
Nash Motors Division of Nash- Kelvinator Corp., 
Kenosha, Wisconsin. 


THE NEW NASH DEALER FRANCHISE 
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-VanDerZee 


AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 10, 1937 


Discounts 


Peril of Market Glut 


DETROIT.—“Now and then I 
notice that some folks still marvel 
at the consistency with which the 
automobile industry, with all its 
activity, continues to avoid even 
a single year of over-production,” 
observes A. vanDerZee, general 
sales manager of Dodge. 

“Prophecies warning the world 
of the approach of just such a 
state were heard in days when 
car output was puny compared to 
later development; the forecasts) 
were repeated as more and more | 
millions of Americans took to the | 
steering wheel. Yet the over-sup-| 
ply bogey is far from materializa- 
tion. 

“In my view, the point where) 
car output is likely to overtake | 
legitimate demand is about as re- 
mote as it was in 1910, a year in 
which the entire United States 
purchased fewer new cars than 
were sold in 1934, in the state of 
Oklahoma alone. 

“One reason for the notion that 
automobile production may at 
some time in the future have to 
adjust itself to markedly lower 
output levels is the phenomenal 
rate at which the business ad- 
vanced from the status of infant 
industry to the very top of our 
industrial set-up. In 1914, for in- 
stance, automobile production was 
ninth in the list, with an annual 
wholesale value of production of 
$458,957,843. By 1923 the industry 
had risen to first rank, with an 
« annual wholesale value of product 
* of $2,592,033,428 and the peak was 
reached in 1929, when production 


Fla. Car Dealers 
To Get Respite 


From New Taxes 


TALLAHASSEE, Fla.—Judging 
from the stand Gov. Cone 
anc Comptroller Lee have taken, 
Florida automobile dealers have 
no need to worry about the possi- 
bility of a sales tax or any other 
form of new taxes for the next 
four years. 

Reiterating his previous vigor- 
ous stand opposing new tax en- 
actments by the legislature 
which convened Apr. 6, the chief 
executive said: 

“We are having prosperity now. 
Times are better now than they 
were a year ago. Now’s the time | 
when we ought to think about | 
cutting taxes instead of putting 
on new taxes. Sales taxes or any} 
other form of new taxes should| 
be saved for times of depression 
or emergency.” 

Comptroller Lee issued the fol- 
lowing statement: “I am fully, 
convinced that with proper dis- | 
tribution of the proceeds of pres-| 
ent revenue sources this state 
can carry on without impairing 
any branch of government and/| 
meet requirements of old age pen-| 
sions without tapping any new 
source of revenue.” 


Va. Registrations Rise 
20,419 During March | 

RICHMOND, Va. (UTPS).— 
Registration of motor vehicles 
during March increased by 20,- 
419 over the corresponding month | 
last year, according to John Q.| 
Rhodes jr., director of the divi- 
sion of motor vehicles. 

To Apr. 1, 85,675 registrations 
had been recorded, bringing to 
the state $1,126,492, which com- 
pares with $867,598 for the same | 
period in 1936. Passenger car reg- | 
istrations increased by 17,357, | 
trucks 2,261. 


Reopen Plant 

MILWAUKEE. — Remodeling and 
re-opening of the old Hercules plant 
of the Harnischfeger Corp. to house 
its expanding electric welding rod 
division and providing additional 
manufacturing space for other prod-| 
ucts in the main works here, has 
been announced. The Hercules plant, | 
closed since 1930, is to be remodeled | 
within six weeks. 


| them? | 


reached 5,621,715 units, with a 
wholesale value of $3,576,645,881. 

“While for the lean year 1932 
production stood at 1,431,467 cars 
and trucks, the output rose to 
2,869,963 for 1934, to 3,946,954 for 
1935 and to close to 5 million units 
for 1936. 

“Production figures of such 
magnitude, coupled with the in- 
formation that some 130 million 
American adults and children ride 
in 26,000,000 motor vehicles may 
suggest the observation: If the 
industry keeps on turning out! 
cars at such rates—where will 
they go; who will buy and run) 


“In answering this natural | 


query, I would point to the shoe | 
industry. Despite all that the au- | 
tomobile has done to limit the | 
wear and tear on shoe 


7 Signed My 


leather, 


| the output of the shoe factories is 


steadily going up. Why? Because, 
with economic conditions being 
what they are, a lot of folks who 
formerly went barefoot are taking 
to wearing shoes. And persons 
who have always worn shoes keep 
buying more shoes and replace 
them more often in order to en- 
joy foot comfort. 

‘““jhat answer, with slight modi- 
fication, can be made to settle 
the question whether and when 
the automobile market will reach 
the point of saturation, Automo- 
biles are like shoes in that they 
wear out; they are currently go- 
ing to the junk heaps at the rate 
of nearly 3 million cars a year. 

“As long as the spirit of human 
progress persists, the automobile 
industry may be relied upon to 
keep its accustomed balancé be- 
tween car output and legitimate 
transportation need.” 


Announce Show Dates | 
| March, 1936, figure of 2,469; and 


OMAHA.—The Omaha Automobile 


Trade Assn. will hold its thirty-third | 
annual automobile show next Nov. 6 


to 11, inclusive, it has announced. 


Chicago Registrations Set 


New March Record 


CHICAGO. Producing the 
largest total of any March in his- 
tory, new car registrations in 
Cook county last month amounted | 
to 13,350 units as compared with 
11,847 for March, 1936. The surge 
in deliveries is further reflected 
by comparison with February, | 
when 8,733 new cars were regis- | 
tered in the county. 

The figures released by the Bu- | 
reau of Motor Advice also reveal | 
the extent of recovery from the | 
low point in 1932. In the first | 
three months of this year, regis- | 
trations totaled 35,100, surpassing 
the grand total for the 12 months | 
of 1932. 

Although Ford, which led with | 
| 2,436 units, was slightly below the 


1,743 as 
gains 
to 


Chevrolet registered 
against 2,736 a year ago, the 
i by other makes combined 


make a record registration for 
the month. Plymouth, in second 
place, had 1,892 as compared with 
1,648; and Dodge, in fourth place, 
had 1,632 as against 1,202 

Even more marked from a per- 
centage gain standpoint were the 
showings of Pontiac with 923 
against 672, Buick with 810 
against 586, Packard with 572 
against 269, Chrysler with 484 
against 255, De Soto with 415 
against 171, Nash and Nash La- 
Fayette with 403 against 177, La- 
Salle with 212 against 76, Lincoln 
and Lincoln-Zephyr with 109 
against 51, and Willys with 99 
against 6. 

Oldsmobile in sixth place had 
873. against 849; Studebaker, 341 
against 282; Hudson-Terraplane, 
285 against 230; Cadillac, 71 
against 68; Graham, 30 against 43; 
Auburn-Cord, 16 against 17. 
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best regarded 


Plant Expansion Programs 
Launched by Conn. Firms 


BRIDGEPORT, Conn. — Plant 


expansion programs exceeding in 
scope any previously launched in 
Connecticut’s industrial history 
have been announced by two of 
the state’s largest manufacturers 
of automotive parts and equip- 
ment, the Bridgeport Brass Co. 
here and Pratt & Whitney divi- 
sion of Niles-Bement-Pond, Hart- 
ford. 

In addition to these two proj- 
ects, automotive factories in all 
sections of the state are adding 
to their manufacturing space to 
meet vastly increased demand. 

The Bridgeport Brass program 
involves expenditure of approxi- 
mately $5,000,000 for new con- 
struction and equipment. A mod- 
erm brass rolling mill will be 
erected. The east side buildings 
will be devoted to manufacture of 


the company’s brass products. A 


new laboratory, office building and 


LARGER SLIDING SCALE DIS- 
COUNTS—Pontiac dealers agree that 
Pontiac offers the fairest of all dis- 
count policies— whereby profits per car 
increase as more cars are sold, up to a 
reasonable limit. 


THE “HOT LINE” FOR 








letter sums up the opinion of 
the thousands of able business men who make Pontiac’s 
dealer organization one of the most 
in the automobile 


1937— 
Pontiac dealers offer buyers in the 
low-priced field, where 90% of all 
sales are made, a bigger, more beautiful six 
with authentic fine-car features and an 
eight that measures up to the finest cars 
built, yet is the lowest-priced eight in 
General Motors. 


other structures, with much new 
equipment, are also included in 
the plans. 

Pratt & Whitney will erect a 
modern one-story plant costing 
nearly $1,000,000 on the site of 
the Charter Oak park in West 
Hartford, recently bought by the 
Niles-Bement-Pond division. The 
present P. & W. buildings in 
Hartford, near the city’s business 
center and many of them more 
than a half-century old, will be 
sold, it is understood. 

Russell Mfg. Co., Middletown, 
which recently cut its fixed oper- 
ating expenses through a drastic 
plant rearrangement program, is 
operating its clutch-facing and 
other automotive divisions on full 
schedule. Recent strikes in the 
industry have not affected Rus- 
sell production, according to 
President G. M. Williams. 

Bullard Co., Bridgeport, ma- 


successful and 
industry. A few of 


© 


the 


PROTECTED TERRITORY—Pontiac 
grants franchises only in territories 
with a sufficient potential to provide 
a real opportunity for profit. 
are given exclusive selling rights within 
certain, well-defined areas. 


RECORD DEALER PROFITS— 
As contrasted to 1934, dealer profits 
increased 398% in 1935. Profits for 
1936 increased 45% over those of 1935. The 
total increase from the beginning of 1934 to 
the end of 1936 was 620%. Sales and profits 
for 1937 already indicate another big in- 
crease. Pontiac is a growing organization. 
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chine tools, has been operating at 
a high production level with good 
volume of orders booked ahead. 


Raybestos-Manhattan, Inc., 
Bridgeport, showed a substantial 
increase in net income for 1936 
as compared with the previous 
year. The net of $1,691,496, after 
depreciation, taxes, etc., was equal 
to $2.66 a share, comparing with 
$2.16 in 1935. 


In the adjoining southern New 
England territory of western 
Massachusetts, United American 
Bosch Corp., Springfield, is in- 
creasing its production. Business 
was not affected by the Chrysler 
strike and operations will get a 
seasonal boost from the manufac- 
ture of new automobile radio sets 
now coming into the market. Van 
Norman Machine Tool Co., Spring- 
field, has experienced a gain in 
foreign demand from England, 
France, Russia and Japan, but has 
been forced to turn down some 
of this business in favor of do- 
mestic orders. 

Production Machine Co., Green- 
field, Mass., has good orders ahead 
for the current year. 


Pontiac Franchise 
a Few Days Ago. 


“I signed my Pontiac franchise a few days ago and I am still receiving the congratulations 
of my friends. It is certainly fine to be connected with a product as well thought of as 
Pontiac. I gave due consideration to several other makes before signing up but none offered 
as good an all-around opportunity. Pontiac has the best franchise in the industry from 
every standpoint. I’m certainly delighted to be one of the men to profit with Pontiac.” 


M. E. LONG, General Manager 
Fort Pontiac Company, Detroit, Michigan 


reasons why the 


if you are 


And dealers 

























THE BEST BET 








Fanchits 


De SON 


the Pontiac franchise, please 


communicate with C. P. Simpson, General Sales 


Manager, 


Sales Corporation, Pontiac, 


munication will be regarded as strictly confidential. 





Pontiac 
attracts aggressive, ambitious men are given below. Read 
them carefully 
to grow and profit 


interested 
with a progressive organization. 


GENERAL MOTORS BACKING— 

Along with the prestige and public 

acceptance that comes with a 
General Motors franchise, Pontiac dealers 
have available the facilities of the world’s 
largest financing organization. 


“LIVE AND LET LIVE” POLICIES— 

The first consideration of Pontiac is 

that dealers should make money 
because Pontiac knows that a satisfied, 
prosperous dealer organization is the best 
guarantee of success. All Pontiac policies 
are aimed at this result. 


If you are interested in acquiring 


Pontiac Motor Division, General Motors 


Gov. Hoffman Scores 


N. J. Diversion Bill 


TRENTON, N. J. — When the| financing of our unemployment 
legislature reconvenes here Apr.| relief problems.” 


12, highway fund diversion pro- “This bill,” the governor charged 
ponents in the senate will make! in his statement, “is clearly the 
an effort to void Gov. Harold| result of an effort on the part of 
G. Hoffman’s veto. on a bill pro-| a majority-of the members of the 
posing the diversion of $7,917,660. | legislature to administer a seda- 
While observers here feel the] tive to the voters of the state so 
votes which originally passed the| that they may be in a happy 
bill, and are sufficient under New| frame of mind in the forthcoming 
Jersey law to over-ride the veto, / election campaign, ready to listen 
will again be forthcoming, it is/to the platitudes of the practical 
considered assured that senate/ politicians undisturbed by major 
leaders friendly to Hoffman will} questions of public policy. 

renew their vigorous efforts to de-| ure sedative would be admin- 


feat the measure. istered through the perpetration 

In a 23-page printed statement| of a species of fraud upon the 
accompanying his veto message to/ motor vehicle owners and oper- 
the legislature, Gov. Hoffman) ators of the state whose money, 
assailed the bill as_reflecting| contributed for the upkeep and 
“a wanton disregard for human|improvement of our highways, 
life, avoiding honest decision, and/| would be taken by backhand 
definitely not the answer to the/ means for unemployment relief.” 


These legislators, Hoffman said, 
had chosen to “break faith” with 
the automobile owners who, 
though “only one out of six mo- 
torists has an income large 
enough to be taxable by the fed- 
eral government,” are paying 88% 
per cent of the cost of all New 
Jersey’s bond issues. Total diver- 
sion in six years has exceeded 
$72,000,000, he said. 

The governor rapped “startling 
inconsistencies” between “at 
home” and “at Trenton” policies 
of some leaders, citing county 
bond issues for roads while the 
leaders said the state had too 
many, a charge that the “taxpay- 
ers’ money is wasted” whereas 
“the general taxpayer does not 
contribute a single dollar to the 
highway system, the emphasis on 
a $40,000,000 highway budget when 
“only 14.25 per cent” of the de- 
partment’s resources was available 
to it in 1936, and the cry for 
“concrete or bread,” a “shibboleth 
designed to make a popular ap- 
peal and to facilitate elections.” 
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Minneapolis Up, 
St. Paul Down, In 
March Car Sales 


MINNEAPOLIS. — A summary 
for March indicates that 2,600 new 
automobiles were delivered here 
during the month, establishing an 
all time record. There were 244 
new trucks delivered. 


In the previous year, the deliv- 
eries for March were 1,909 cars 
and 215 trucks. Total sales for 
1937 to date compared with sales 
for 1936 to the same date of new 
automobiles show a jump from 
3,974 to 5,320 this year. For simi- 
lar periods truck deliveries were 
496 and 611 this year. 


New automobile deliveries in St. 
Paul for March were 1,475 and in 
March, 1936, there were 1,934. For 
the first quarter of 1937 there 
were 2,924 and 2,078 for the 1936 
quarter. Truck sales mounted for 
March to 177, compared with 146 
in March of 1936. The quarterly 
figures for the two years are 404 
and 354. 


36 Officers Re-elected 


By Jacksonville Dealers 


JACKSONVILLE, Fla.—W. A. 
Estaver, well known local auto- 
mobile dealer, has been re-elected 
president of the Jacksonville Re- 
tail Automobile Dealers Assn. 
Estaver is Hudson - Terraplane 
dealer here. 


The other officers, also re- 
elected for another term, are: J. 
C. Carter, of the J. C. Carter Co., 
Buick dealer; and William Cat- 
lin, of William Catlin, Inc., De 
Soto-Plymouth dealer. 


franchise naturally 


in an opportunity 





Steel Plant Opens 


MARION, O. — The local steel 
plant of the Defiance Pressed Steel 
Co. has been opened and means jobs 
for approximately 600 persons and 
a payroll of from $300,000 to $350,- 
000 a year. 


Michigan. Your com- 
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PAA Fights Bill Governing 


Transporting of New Cars 


HARRISBURG, Pa. (UTPS).— 
Members of the Pennsylvania Au- 
tomotive Assn. have been asked 
by Manager Claude S. Klugh to 
vigorously oppose certain provi- 
sions of House Bill 1984, amending 
the motor code, which, he states, 
virtually eliminates use of new 
car transporters and which would 
give railroads absolute monopoly. 

Klugh pointed out that the out- 
standing provisions governing new 
car transporters are: 

1 Requires certificates, specify- 
ing serial numbers and des- 
tination of each vehicle trans- 
ported, 
2 Certificate, issued or denied, 
at sole discretion of secretary 
of revenue, 
Fees, $30 to $50 per trip for 
trailer transporting not more 
than four cars (some transport- 
ers, having vehicles both over and 
under 33 feet in length, carry but 


three vehicles), and $10 for each 
vehicle driven over the highways. 
A, Requires such certificate for 

each trip with trailer sup- 
ported by tractor unit and would 
include both commercial and 
house trailers. 

He requests that PAA members 
oppose provisions of the bill which 
would require shipment of prac- 
tically all new cars and trucks by 
rail. The objections to the bill 
are that it eliminates a conve- 
nience, a necessity and economies. 
He doubts whether railroads have 
sufficient equipment to make de- 
liveries to dealers, saying dealers 
cannot afford delivery costs from 
factories nor delays. 

Border line dealers would lose 
sales to out-of-state dealers hav- 
ing lower delivery prices, by vir- 
tue of motor transport, Klugh 
pointed out. Dealers would be 
forced to order full freight car 
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load of motor vehicles to secure 
lowest freight rate, while by mo- 
tor transport he can order as he 
likes. The increase in the cost of 
deliveries would be from $10 to 
$25 per unit. 


The bill requires shipment of 
all motor vehicles by rail because 
the serial number information re- 
quired cannot be secured in time 
to get the certificate, and the 
cost of transporting would be pro- 
hibitive, Klugh explained. Passage 
of the act would definitely reduce 
employment, destroy the present 
transporters, and seriously handi- 
cap the dealer’s business, he said. 


He also asked that dealers op- 
pose the increase in the age limit 
on operator licenses from 16 to 18 
years because he contends it 
would eliminate many potential 
buyers. He claimed that not only 
does this class of operator own 
cars, but they drive for parents 
and relatives who might other- 
wise refuse to purchase a car. 
The farmer with several children 
in this age bracket would also 
be handicapped, Klugh remarked. 


Feb. Index 


is Down 


Slightly, MEMA Says 


NEW YORK.— The February 
after market continued its up- 
ward seasonal climb, according to 
manufacturers’ reporting’ their 
monthly business figures to the 
Motor and Equipment Manufac- 
turers Assn. Shipments for origi- 
nal equipment, however, dropped 


Rebuilders’ Conclave Set 
For June in Chicago 


CHICAGO. Prospects are 
bright that the 15th annual con- 
vention of Automotive Engine 
Rebuilders Assn., set for June 21- 
24 here, will be the most success- 
ful in the history of the organi- 
zation. 

Discussions on shop methods, 
cost control, resale prices, labor 
problems, merchandising the ma- 
chine shop service, etc., will form 
a part of the program. 


That Leads 


to Bigger Car and Truck Sales 


E DON'T have to invent “sales an- 
gles’’ when we talk about Hydraulic 
Braking. Hydraulic Braking has invented 
its own best selling angle. It has written 
a new success story on the pages of auto- 


mobile history. 
For instance, 


consider this fact: today, 


every car that features Hydraulic Brak- 
ing is showing astonishing sales gains! 
Why? Because every year more and 


more people learn that Hydraulic Brakes 
require minimum attention—are long 
lived—safe—need no lubrication —and 
provide an easy, gentle pedal. Thus, year 
after year, more and more people are 
demanding Hydraulic Braking in the 


automobiles they buy. 
Frequently, the single 


advantage of 


Hydraulic Brakes determines the buyer's 


choice of a car. 


HYDRAULIC BRAKE COMPANY 
DETROIT, MICHIGAN 


LOCKHEED HYDRAULIC 
BRAKES 


OFFICIALLY SERVICED THROUGHOUT THE NATION BY WAGNER ELECTRIC CORPORATION 


below the previous month’s level 
as was to be expected, bringing 
the grand index down two points. 

Nevertheless, with the excep- 
tion of accessories, all classifi- 
cations are above last year’s in- 
dices for the same period. 


The February grand index for 
all groups reporting declined to 
152 per cent of the January, 1925, 
base as compared with 154 per 
cent for January and 123 per 
cent for February, 1936. Ship- 
ments to vehicle manufacturers 
for original equipment in Feb- 
ruary dropped to 166 per cent 
from the 178 per cent registered 
in January and 127 per cent in 
February last year. 


Service parts shipments. to 
wholesalers in February rose to 
131 per cent from 116 per cent in 
January. The February, 1936, in- 
dex was also 116 per cent. Acces- 
sories shipments to wholesalers 
in February stood at 124 per 
cent of.the base. This compares 
with 93 per cent in January and 
160 in February of the previous 
year. Service equipment  ship- 
ments to wholesalers for Febru- 
ary advanced to 106 per cent of 
the base, which compares with 
99 per cent in January and & 
per cent in February, 1936. 


Museum Buys 
First Franklin 
Production Car 


SYRACUSE, N. Y.—The first 
production car built by the now 
defunct H. H. Franklin Mfg. Co. 
in 1902 has been sold to the 
Smithsonian Institute at Wash- 
ington for $10P to be included in 
the institute’s exhibits showing 
the advance made through the 
years in the automobile industry. 

The sale was made by Dallas 
E. Winslow, Inc., of Detroit, who 
purchased machinery, parts, etc., 
in the Franklin plant, now the 
property of the city of Syracuse 
as a result of the recent sale on 
account of unpaid taxes. 


The old Franklin car is still in 
good mechanically operating con- 
dition. Capable of going 35 miles 
an hour, the automobile was or- 
iginally bought by S. G. Averill, 
of New York City and Ogdens- 
burgh, N. Y. The Franklin com- 
pany purchased it back from 
Averill in 1925 for the celebration 
of the 100th anniversary of the 
incorporation of Syracuse as a 
village. 

Loving cups won by the Frank- 
lin company in various automobile 
races have been purchased by an 
emblem company. 


San Antonio Ordinance 


Regulates Trailer Camps 


SAN ANTONIO, Tex.—Passage 
of an ordinance governing opera- 
tors of trailer camps and owners 
of trailers has been scheduled 
for this week by the city com- 
mission. The trailer ordinance 
places restrictions on _ trailer 
camps and trailer owners, in- 
cluding licensing of the camps 
by the city and approval of the 
board of health. 


The proposed ordinance also 
stipulates that fire laws must be 
observed and that trailers shal! 
not park on city streets or on 
vacant lots for more than three 
hours, unless connected with city 
water and sewage disposal sys- 
tems. Incorporated in the ordi- 
nance is a provision covering 
dishwashing, designed to check 
spread of dysentery and simila:z 
diseases. 


Award Contracts 


ST. PAUL, Minn.—Contracts for 
$228,137 in road projects, the work 
to start May 15, have been awarded 
by the state highway department. 
The work includes grading and sur- 
facing state trunk highways. 
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per cent; thoroughness with which | 9 3 6 U se d C ar S 
Doubles 1935 in Albany 


th Dimension 


The News of Automotive Advertising 


Ey Pete Wemhoff 


Resuming Flow 


Stream of Chrysler advertising, cut off 30 days ago 
when strike hit, is expected to start flowing again early 
next week. While schedules are likely to resume then, it’s 
figured it will be May 1 or later before normal volume is 


obtained, due to the month 


and six-week deadlines re- 


quired by magazines. Newspaper, radio, direct mail and 
billboard mediums, being more flexible, are expected to 
benefit sooner. Whether ef-¢———___C 


forts will be made to make | 
up strike-deflected copy is 


still to be determined, but 
it’s quite certain efforts will be | 
directed to regain some of the lost | 
momentum. 

Advertising expenditures. of 
Chrysler divisions, ordinarily 
around $1,000,000 for April, will 
hardly reach that figure this 
month but should hit a substan- | 
tial portion. Only advertising un-| 
aftected by the _ strike, Major | 
Bowes’ amateur program over} 
CBS, continues as is and will be| 
supplemented soon by resumption | 
of Dodge quarter-hour broadcasts | 
and Plymouth spot announce-| 
ments. | 





Abetting Babe 


Supplementing Babe Ruth’s 
series of weekly baseball broad- | 
casts opening Apr. 14, Sinclair Re- | 
fining Co. will use insertions in| 
182 newspapers and space in Sat-| 
urday Evening Post, Time, Col- 
liers, Life, Field and Stream. By |} 
May 1, more than 11,000 highway | 
posters will appear in vicinity of 
Sinclair stations throughout the | 
country. Dealers will tie in with | 
campaign by offering local prizes 
of baseballs, autographed by Ruth. 


Face-to-Face 

Supplementing the biggest di- 
rect mail campaign in Pontiac’s 
history earlier this year, Pontiac 
dealers are now being offerea 
follow-through material to bring 
prospects face-to-face with a spe 
cific salesman. Each of the two 
pieces in the mailing set allows | 
for inclusion of the salesman’s 
personal card in _ specially-pro- 
vided slots. 

The 1937 mailings include two | 
illustrated booklets of novel de- | 
sign and provide dealers and 
salesmen opportunity to follow | 
up the factory’s mailing of 3,-| 
000,000 pieces two months ago. 


Guest Stars 

Series of guesties signed for 
Chevrolet’s new Musical Moments 
Revue, featuring Rubinoff and 
aired over 401 stations, includes 
Irene Beasley, Bill Perry, Patti 
Chapin, Ralph Kirbery, Fray and 
Bragiotti, Gogo DeLys, Phil Duey, 
Shirley Howard, Virginia Verrill, 
Reed Kennedy, Ray Heatherton, 
Ruth Cathcart, Honey Dean, Jer- 
ry Cooper, Buddy Clark, Mary 
Eastman, Morton Bowe, Connie 
Gates and the Songsmiths. 


Quarter-hour recorded pro- 
grams, going out over the largest 
group of stations ever used on an 
individual broadcast, covers 341 
cities. 


Club Launched 


Advertising and Sales Club of 
Flint, launched this week, is 
headed by Thomas H. Corpe, ad- 
vertising director at Buick. Other 
officers include Earl C. McGinnis, 
ad manager of AC Spark Plug, 
vice-president; Thomas F. Wol-| 
cott, Flint manager of Walker & 
Co., vice-president; Fred Elliot | 
jr., treasurer, and Edward J. Jos- | 
Icvitz, secretary. 

Beard of directors include Mau- 
rice Gotthelf, AC Spark Plug; | 
Thurston Jenkins, Nicholas Fan- 
cher, Harold Utley, Eldon Garner, 
John Wernicke. 


Reader Data 

Data concerning readers, age, | 
sex, income, habits, etc. is of | 
most interest to magazine space | 


buyers, a survey of 107 advertis- 


ing agencies by Ross Federal Re- 
search Corp. reveals. Over 88 per 
cent of space buyers rate this item 
“extremely helpful.” Second, with 
75.71 per cent, came number and 
geographical distribution of read- 
ers, followed by nature of maga- 
zine, 65.43 per cent; means used 
to obtain subscribers, 63.55 per 
cent; method of distribution, 52.34 
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magazine is read, 53.27 per cent, 
and comparative cost of ad space, 
44.86 per cent. 


Crowell Additions 

Russell A. Sanders, 
with J. Walter Thompson and the 
Cincinnati Post, comes from New 
York office to join Detroit staff of 
Crowell Publishing Co. and will 


represent Woman’s Home Com-| 


panion in this territory. 

Arden Yinkey jr., also of the 
company’s N. Y. staff, will func- 
tion as sales representative for 
Collier’s in this area. 


Adcraft Directors 


Directors elected Friday by Ad- 
craft Club of Detroit are Michael 
Bloy, editor and business man- 
ager of the FTD News; J. J. 
Hartigan, of Campbell-Ewald; J. 
N. Jones, manager of sales pro- 
motion, Walker & Co.; Forbes 
McKay, of Curtiss Publishing Co.; 
and Carl Georgi jr., of D. P. 
Brother agency. These will meet 
sometime before May 1 to elect 


new Officers. 


formerly 


| 
} 





ALBANY.—The average loss 
per used car sold more than 
doubled in 1936 over 1935, accord- 
ing to the Automobile Dealers’ 
Assn., Inc., of Albany. At the | 
same time, it was reported, the 
average loss on each new vehicle | 
sold increased from $14.78 in 1935 
to $32.25 last year. 

Based on 4,901 used vehicles 
disposed of, the _ gross loss | 
amounted to $98,576 in Albany. | 
This compares with a gross loss! 


Total new cars sold 

Total used cars sold 

Dollar value of used cars sold 
Allowance plus conditioning cost 
Gross loss on used cars sold 
Used car inventory Dec. 31 
Dollar vaiue used car inventory 


Ratio of used car sale to new car sale .... 


Average loss per used car sold 
Average loss per new car sold 


ales Loss 


of $31,779 on 3,410 used cars sold 
in 1935. 

Conditioning costs on used cars 
are not given separately in the 
dealer reports, most of the deal- 
ers including this item in the al- 
lowance price. The latter total 
amounted to $1,304,697 in 1936, as 
against $823,562 the previous year. 

Dollar value of used cars sold 
was $1,206,121 in 1936 compared 
with $791,783 in 1935. The survey 
of the Albany association follows: 

1935 1936 
10 Reports 12 Reports 

3,053 

4,901 

$1,206,121 

$1,304,697 

$ 98,576 

670 

$ 184,170 

1.6 

20.01 
32.25 


$ 
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GMC sales at all-time high... 


Dealers everywhere report easy, profitable sales 


Each succeeding month brings greater and greatersales 


volume for GMC trucks. That means dealers everywhere 


are “cashing in” with 


the GMC franchise 


. .- Reasons for the popularity of GMC’s are 


not far to seek . . . Advanced stream-style 


with exclusive “‘dual-tone” color design... 


Both 112” and 126” wheelbase half-tons with the 


GENERAL MOTORS 
TRUCKS € TRAILERS 


GENERAL MOTORS TRUCK & COACH 


YELLOW TRUCK & COACH MANUFACTURING COMPANY 


biggest standard bodiesin the 


indusiry...anunmatched 


l'’’-ton value ... both standard and cab-over-engine 


models... scores of talking points including 


exceptionally low prices ...to GMC dealers, 


this means easy, profitable sales ... Write 


today for full details 


one of the most 1 


Wholesale and Retail Financing Through Our Own Company 


DIVISION OF 


Manager 


about the GMC franchise, 


iberal in the industry. 


of Wholesale Sales, 


GENERAL MOTORS TRUCKS & TRAILERS 
Pontiac, Michigan 


Send the detailed facts about the GMC 


ADDRES 
CITY 
STATE_~ 


PONTIAC, MICH 


franchise for 1937. 
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DETROIT. Packard dealers 
are going in for modernized lubri- | 
cation departments from the| 
standpoint of making the depart- 
ment attractive to Packard own-| 
ers, as well as realizing that the 
lubrication section offers added 
profits in sales of oils, lubricants 
and increasing service work for 
the shops. 

A suggested background is be-| 
ing offered the dealers. It is made 
up following the general design 
of those offered to dealers of 
other makes of cars, with the ex- 


Assn. to Picminte 
Garage Peace Is 


Formed in Seattle 


SEATTLE. — Designed to pro- 
mote harmony in labor relations, 
the Seattle Automotive Service 
Assn., has been formed. The mem- 
bership includes all downtown ga- 
rages and parking lots, all super- 
service stations in the city, all au- 
tomotive jobbers in Seattle, the 
General Petroleum, Shell and As- 
sociated service stations, and 
about 40 independent service sta- 
tions. 

F. L. Hawkins of Commercial 
Tire Co. has been elected presi- 
dent of the association; George 
Herman of McKale’s Stations, 
vice- president; Carl Heussy, ex- 
ecutive-secretary, and E. E. Maze, 
managing secretary. Heussy is 
also executive-secretary of the Se- 
attle and state dealers associa- 
tions. Maze is manager of the tire 
dealers association, which is also 
affiliated with the Seattle Auto- 
motive Service Assn. 

The sole purpose is to handle 
labor problems, and _ contracts 
have been signed with the Garage 
Employes Local Union. E. B. Fish, 
who is labor relations counsel for 
the Seattle Automobile Dealers | 
Assn, is also counsel for the new 
organisation. 


W atkins Mamed 
SPRINGFIELD, O.—R. M. Watkins | 
has been appointed superintendent | 
of the Springfield works of the/| 
International Harvester Co., suc-| 
ceeding George F. Lindner who died | 


recently. 
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Dikaed Dealers Urged to Modernize Grease Depts. 


Importance of Cleanliness 


Stressed by F actory Officials 


ception that included in the back- | 
ground the distinctive radiator of 


| 


| 


the Packard car is the predomi- | 


nant feature and carried at the 
top of the panel. 

While the panel of the back- 
ground is shown with the name 
Packard and Lubrication as a 
tieup for the service offered, it is 
optional with the dealer to use 
his own firm name on the panel, 
leaving the Packard radiator de- 
sign to tell its own story. It is 
also optional with the dealer as 
to the color scheme, although 
each background carries with it 
the usual strips of chrome-plated 
material to add an air of bril- 
liancy to the set-up. 

The special guns used for the 
chassis lubrication are grouped 
at the left of the panels and the 
hose leads from the tanks are 
either of the concealed type or 
operated from overhead swivels. 

The Packard factory service of- 
ficials are stressing the impor- 
tance of cleanliness in the lubri- 
cation department, as well as 
showing the dealers the 
tance of cleaning up the rest of 
the shop, pointing out that clean- 
liness attracts business for the 
service department. Through its 
field service force and by means 
of the special folders distributed 
monthly, the home office organi- 
zation is bringing the moderniza- 
tion idea to the dealers in a man- 
ner that is already showing re- 
sults throughout the dealer or- 
ganization. 


2,000 Pontiac Dealers 


Use New Film Service 

PONTIAC.—More than _ 2,000 
Pontiac dealers have subscribed 
to the company’s sales managers’ 
slide film service, a total which 
more than doubles the response 
to any previous film, it was an- 
nounced here this week. 

Many dealers are using the 
slide films as a means of selling 
stubborn prospects who will look 
but not listen, company sales of- 
ficials state. Dealers who call on 


| prospects and show the films in 


their homes report good results, 
asserting that the novelty of a 
| picture show in the prospect’s 
own home will often turn the 


sale. 


When results depend on PRECISION 
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THROUGH ADOPTION of modernized lubrication departments, Packard dealers are being urged to 
get in line for greasing profits and increased servic> business. Shown is the background for the lubrica- 


tion department, suggested by Packard factory officials. 


Workers Lose $70,000,000 
In 5 Months a Striking 


$30,000 ‘Joke’ 

LANSING. — A short sit- 
down strike in the Oldsmo- 
bile plant here Tuesday aft- 
ernoon, precipitated when 
day-shift workers completed 
their production 10 minutes 
before quitting time and sat 
down as a joke, cost em- 
ployes about $30,000 in 
wages. 

Other workers who 
thought the “joke” a genu- 
ine strike sat down also, 
thus throwing out of work 
4,500 men on the night shift, 
before the matter could be 
straightened out. 





500 Seattle Car Salesmen 
In Newly Formed Union 


SEATTLE.—About 500 sales- 
men have joined the recently 
formed automobile salesmen’s 
union, according to James J. Ro- 
han, business representative of 
the organization. 

Officers of the union, in addi- 
tion to Rohan, follow: George D. 
Hubbard, president;’L. R. Pitt- 
man, vice-president; Larry Sten- 
shoel, recording secretary, and 
Elmer Tousley, R. O. Reinertson 
and C. R. Williams, trustees. Af- 
filiation is with the teamster’s 
union. 


Salon Transferred 


CHICAGO. — Operations of the 
Ford-Lincoln downtown courtesy sa- 
lon, originally located in the Con- 
gress Hotel and during the past year 
at 30 N. Michigan Ave., have been 
transferred to the main retail branch 
on automobile row. 


DETROIT. — Economic losses, 
sustained by workers during auto- 
motive strikes, beginning with the 
Bendix dispute last November and 
including the Chrysler difficulties 
settled this week, read like United 
States treasury figures. 

While official figures are not 
available, a rough compilation of 
records shows a total of 10,000,000 
man-days lost since sit-downitis 
became an epidemic. Based on a 
reasonable estimate of $7 per day, 
this represents a $70,000,000 wage 
loss for approximately 225,000 
workers affected by the various 
strikes. 

Not considered in these totals 
are the numerous disputes which 
have plagued the tire industry for 
the past few years. These are 
omitted due to the fact most of 
the strikes were prior to the pres- 
ent cycle and because no accurate 
check is obtainable. 

Laboring for an average of 300 
days per year, one worker would 
require 33,333 years to recover the 
economic loss suffered by auto- 
motive workers the past five 
months. Or, vice versa, it would 
take 33,333 workers about one 
year. 

First definite strike action in 
the present cycle was taken Oct. 
24, 1936, with shutting of the 
Pittsburgh Plate Glass Co. plants. 
Coupled with the Libbey-Owens- 
Ford sit-down, starting Dec. 12, 
approximately 20,000 glass work- 
ers were idle for about three 
months, losing nearly 1,500,000 
man-days until peace came Jan. 
22. 

Nov. 16 marked opening a strike 


GUESSWORK HAS BEEN taken out of diagnosing a car’s condi- 
tion. Whether it be a “spring tune-up” for an owner, or the recondi- 
tioning of a used car, the up-to-date dealer’s service equipment now 
contains a maze of scientific laboratory apparatus. Shown is Edward 
Malicote, of the Chevrolet retail service department, running a deli- 
cate motor analysis, incidental to the conditioning of a used car. 


at the Bendix Corp. plants in 
South Bend, Ind., throwing 4,000 
men out of work for 10 days. A 
few days after the Bendix dispute 
was settled, more than 1,800 at 
Midland Steel Products Corp. be- 
came idle. This trouble, which 
ended Dec. 7, also affected Ford 
and Chrysler, where about 30,000 
were forced on layoff. 

Five days later, on Dec. 12, saw 
closing of the Kelsey-Hayes Wheel 
Co. plants, rendering 5,000 idle. 
Settlement was effected in this 
strike Dec. 24, but were quickly 
followed by a sit-down at the 
Bohn Aluminum & Brass Corp., 
starting Dec. 28 and depriving 700 
men of pay checks. The Bohn dis- 
pute ended Jan. 22. 

Although General Motors’ diffi- 
culties began Nov. 18 when the 
Fisher body plant in Atlanta was 
forced to shut down, the big cur- 
tailment did not come until Dec. 
28. From that time until peace 
was signed Feb. 16, more than 
125,000 GM workers were out of 
work for 44 days, meaning a loss 
of about 4,800,000 man-days. More- 
over, since the peace pact was 
signed, sporadic sit-downs in var- 
ious GM units have cost workers 
another 50,000 man-days. 


NICKELGRAM 
74A 


Only a few months ago, Howard 
Hughes startled the world by 
making the coast-to-coast flight 
in 71% hours, clipping about two 
hours off his previous record. He 
turned the trick in a special ship 
equipped with a new twin, or 
double row, Pratt & Whitney 
Wasp engine. This engine has 
two banks of seven, air-cooled 
radial cylinders—14 in all—and 
probably developed around 1200 
horse power with a_ special 
supercharger. An interesting fea- 
ture of the flight was the ex- 
ceptionally low fuel consumption 
—about 10 miles to the gallon, 
which is better than many high- 
powered automobiles will do. 
Like all P & W aircraft engines, 
this one depended upon the 
Nickel alloy steels, from which 
all the major working parts are 
fabricated, to perform so fault- 

lessly under the gruel- 
THE ling conditions. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 











Regardless 


TRENTON, N. J.—Disturbing 
reports in connection with the 
impending safety inspection of 


motor vehicles here, to the effect 
that many less prosperous per- 
sons would be deprived of their | 
automobiles because of antiquity, | 
have been set at rest by Arthur 
W. Magee, motor vehicle commis- | 
sioner. 

Magee stated that the age of | 
a car will have no bearing what- 
ever on the inspection result so 
long as the car is mechanically 
safe and complies with regula- 
tions regarding equipment. On 
the other hand, the so-called rat- 
tletrap that too often makes its 
appearance on the roadways 
minus brakes, proper lighting and 
other safeguards, is doomed to 
disappear from traffic no matter 
what its age may be. 

In a bulletin issued last week, 
Magee described the procedure to 
be followed when the .cars are 
presented for inspection at the 
28 official stations: 


] Upon arrival at the inspec- 
4“ tion station, the owner’s 
name, address, kind of car and 
registration number are recorded | 
on a card in duplicate which is 
given to the driver to carry with 
him through the test. Various 
test results will be indicated on 
this card by punching. 


2 The head lamps will be tested 

for focus, aim and light out- 
put. All lamps must be of an 
improved type and in good op- 
erating condition. The tail lamp 
must be unobstructed and in 
good operating condition; a white 
light must illuminate the license 
plate, rendering it visible from a| 
distance of 50 feet. The wind- 
shield wiper and the mirror mus. | 
be in proper working condition. 
The windshield must permit 
clear vision. Windshield and side 
windows must not have any sign, 
poster or othey non-transparent 
material upon them other than 
a certificate or other article re- 
quired to be displayed by law or 
by regulation by the commis- 
sioner. The horn must have a 
volume sufficient to be heard at 
200 feet and must be in good 
working order, while the license 
plates must not be mutilated, or 
obscured in any way by bumper 
cleats, trunk rack or other equip- 
ment. 


The steering gear will be 
tested for excessive looseness | 
and play. The tie rod drag link 
and associated parts must be se- | 
cure. Alignment of front and reer | 
wheels will be tested. Unless the | 
wheels are excessively out of 
alignment, the cars are not re-| 
jected on this basis. 


eS 
Sales in March 
120% Over 1936 


DETROIT. — Sales of Lincoln- 
Zephyr motor cars in March were 
the highest for any month since | 
the introduction of the Lincoln- | 
Zephyr in October, 1935, it has 
been announced at the Lincoln 
Motor Co. offices here. 

Retail deliveries for the month 
were 3,026 units, an increase of 
120 per cent over the volume for 
March, 1936. As a result of the 
record sales for the month, stocks 
in dealers’ hands were reported 
reduced. 

The steadily growing total of 
Lincoln-Zephyr dealers in the 
United States now exceeds 1,500, 
the announcement said. 





c 














Will Develop Adaptations 

DETROIT.—Alma Motor Co. will 
develop several four-wheel drive 
adaptations for one and one-half-ton 
truck chassis for military work, 


states W. W. Schenck, president. 


4, 
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mad Sets Up Proce 


Program Dooms ‘Junkers’ 


of Their A ge 


All brakes will be tested and 
must be capable of stopping 
vehicle within certain determined 
distances at the speed of 20 miles 
hour. Insufficient braking 
capacity or unduly inequal dis- 
tribution of same will-be cause 
for rejection. 


The -station supervisor will 


then examine the punched 
card and the results of all the 


edure for In 


o—_—______ 


tests, which have been punched 
by different examiners, are re- 
viewed. If all the features tested 
are satisfactory, a certificate is 
attached to the windshield upon 
payment of the 50 cent fee. If 
the car fails to pass inspection, 
the reason for failure is noted on 
the duplicate card which is given 
to the owner and the original 
kept at the station. The car 
owner is then given several days 
to have corrections made. He 
then must return to the station 
for a re-test of the defective fea- 
tures. 


Inland Reveals 





$800,000 Project | 


DAYTON, O. Expansion of 
the facilities of the Inland manu- | 
facturing division, General Mo-| 
tors Corp., involving an expendi- | 
ture of $800,000 has been an-| 
nounced by Wallace S. Whittaker, | 
general manager. This amount | 
brings expansion cost during the | 
last three years to $2,200,000. 

The project, on which construc- 





tion will begin immediately, will 
be approximately a city block | 
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spection of Cars 


Square, and will havé 80,000 square 
feet of floor space. 

“The new building and equip- 
ment for manufacturing opera- 
tions, involving a total of $800,- 
000 will be needed in our manu- 
facturing program for 1938 prod- 
ucts, work on which must begin 


in late summer under the GM 
employment stabilization plan,” 
Whittaker said in connection 


with the announcement.” 


Inland manufacturing division 
has grown steadily since its es- 
tablishment in 1922 until it has 
become one of the largest in- 
dustrial organizations here. 
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SEE THIS FULL PAGE IN COLLIER’S MAY Ist ISSUE, 


and in the May 10th issue of TIME Magazine. The campaign will continue throughout 


the spring season. Such dealer support makes Safetylight sales easy. 
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Used Car Problem Self-Made, Says Wyoming Dealer 


Essence of Used Car Success 


CHEYENNE, Wyo.—The suc- 
cess of used car merchandising 
by the dealer is based largely 
upon his attitude—whether he 
considers the selling of used cars 
one of the most important phases 
of his business, or whether he 
relegates the used car to the 
status of a poor relation. This 
opinion is the fruit of 22 years 
experience in automobile selling 
by J. W. Duggan, proprietor of 
the Duggan Motor Co., Hudson, 
Terraplane and Packard dealer, 
who has gained the reputation of 
being one of the best used car 
merchandisers in the Rocky 
Mountain area. 

The prime requisite in used car 
selling is to make the volume of 
used car sales the governor that 
regulates the dealer’s business, 
rather than worship at the shrine 
of the new car sale, according 
to Duggan. He has found, 
through experience, that the 
proper used car inventory for his 
business is from $3,500 to $5,000. 
This year, in view of the in- 
creased business for the first 
quarter and an anticipated record 


breaking year in prospect, the 


used car inventory probably will | 


be raised somewhat. 
Secondly, an accurate 
must be kept on used cars sold, 
the Cheyenne dealer finds. 
profit and loss statement is made 
out every 30 days, and this serves 
as the key to the company’s 
business. A used car control 


sheet gives a daily picture of | 


that important of the 


business. 


“The dealer usually makes his 
own used car problem,” said 
Duggan. “Under the gratifying 
impetus of new car sales, he is 
apt to lose sight of his used car 
business altogether. Finally he 
has to face cold reality when his 
place of business becomes so 
cluttered up with trade-in cars 
that there is scarcely space to 
squeeze in another, and then he 
begins moaning that the used car 
problem has ruined him. If he 
had regarded his used car selling 
as a business in itself, he would 
have never loaded up as he did, 
even though he probably would 


phase 


This is the real 

money - maker of 

tire franchises. 

Write Goodyear 

at Akron, Ohio, 

or Los Angeles, 
California. 
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| period in the company’s history. 
| AS a consequence, new car sales 
| ran three to one used car, 
| sulting in abnormally large used 
| car 


| and during the next month 29 
| used cars were moved while 20 


| these were used. During the next 
| two months, used car sales aver- 


| the salesmen were told to stop 
| trying to sell new cars until the 
| used car inventory was worked 
| down to normal. 
| sion on new cars was lowered, 
| and the used car commission was 


| the new car salesman aided con- 
| siderably in cleaning up the used 
| car stocks. 
| cations the Duggan Motor Co. 


| cars this year, or about two to 
| one. 


| used car merchandising should 
| be a business in itself, Duggan 
| early 
| D. & D. Motor Mart, Cheyenne’s | 
| first exclusive used car market. 


| every morning, 
| stock is analyzed, and if certain 

cars 
| bonus is offered on each of the 





CONVERSATION THAT COSTS $10 a minute. Shotaro Otake, 
center, is shown talking with officials of Nissan Jidosha Kaisha, Ltd., 
Yokohama, Japan, from the Graham-Paige plant in Detroit. Watching, 
left to right, are R. E. Stone, vice-president in charge of manufactur- 
ing at Graham; C. H. Richter, director of purchases, and R. Carl 
Hicks, secretary-treasurer of Graham. With dies and machinery pur- 
chased from Graham, the Nissan company is building American-type 


cars in Japan. 


have had to pass up some new) 
car sales. 

During the first three months 
that the 1937 models were out, 
the Cheyenne company sold more 
new cars than for any similar 


re- 


stocks. Then sales. effort 
was concentrated on used cars 


new car deals were made. The 
last Saturday of the month 10 
cars were delivered and seven of 


aged about three to one. 
In order to move the used cars, 


The commis- 


raised. Used car prospect files 
were worked to the limit, and 
the advertising was all aimed at | 
used car sales. Under the order 
that no new car would be de- 
livered until he sold a used car, 


From present indi- 


will move in excess of 350 used 


Organizes Mart 
In keeping with his policy that 


this year organized the 


The new firm buys, sells and ex- | 
changes used cars on consign- 
ments and no new automobiles 
will be handled by the firm. In- 
corporators are J. W. Duggan, 
J. C. Bott and G. Durante. This 
firm, in addition to buying and 
selling used cars, is handling 
used cars from Duggan Motor’s 
stock on a commission basis, and 
the addition of three salesmen 
with the used car mart serves 
in fact as an addition to the 
dealer’s used car sales force. 

A. M. Clarke, sales manager ot 
the Duggan Motor Co., conducts 
a sales meeting on used cars 
at which the 





are “going stale,” a $10 


offending cars if moved in a 
given period of time. 

Newspaper advertising is used 
extensively by the company and 
the budget for 1937 provides for 
doubling the space over last year. 
There are two Cheyenne dailies, 
one of which is using two ad- 
vertisements a day—one from the 
Duggan Motor Co. and the other 
from the D. & D. Motor Mart. 
Three ads a week are being 
placed in the second paper. All 
the advertising stresses used cars. 


| prices on trade-ins. 


The company has an abundance 
of new car prospects so the prob- 
lem being tackled is to keep new 
car sales in proper ratio with 
used. 

A paying policy maintained by 
the company is to study the 
Cheyenne used car market and 
concentrate on the most likely 
field for a given type of used car. 
For example, many of the Chey- 
enne high school students attend 
from ranches situated some dis- 
tance from the city. The family 
car usually has other work to 
do, so Clarke hit upon the idea of 
selling cars in the $75-$100 class 
to high school students. The 
high school paper is a valuable | 
advertising aid in this merchan- | 
dising scheme. 


No Loss Deals 


“IT started in business on my 
own in 1928,” said Duggan, “but 
it wasn’t until 1934 that we really 
started to make money. It was 
then that I learned to let the 
other dealers handle their own 
business, and make my own 
I found that | 
merely recording a big turnover 
of new cars at the end of the | 
year didn’t necessarily mean| 
profitable business. No ‘break- | 
even’ or loss deals can be! 
allowed. 

“According to my experience,” 
he said, “it is imperative that 
the dealer keep posted up to the 





| 


| minute on the used car market. 
| He must know what he can sell 


and what is slow, and first, last 
and always, he must keep in 
mind it is profits and not vol-| 
ume that counts.” 

The Duggan company keeps 
hammering away at all times on 
used car sales. “Do you know 
anybody that would be on the 
market for a used car,” is a 
stock question with every mem- 
ber of the company’s sales and 
service staffs. Service customers, 
new and used car customers 
and acquaintances, all are asked 
this question. And through ad- 
vertising, display and sales ef- 
forts, Duggan used cars are kept 
before the public at all times. 





=~ 


| legislature has given final 


Mar. Production 
Of Buicks Tops 
1,150 Cars Daily 


FLINT.—Sales of Buick mo- 
tor cars during March showed 
substantial increases over this 
month a year ago and indicated 
continued heavy gains in retail 
volume for the remaining spring 
months, according to W. F. Huf- 
stader, general sales manager. 


Buick domestic retail deliver- 
ies totaled 20,951 units, Huf- 
stader said, compared with 15,107 
in March a year ago, a gain of 
5,844 cars or 38.6 per cent. De- 
liveries during the last 10 days 
of the month were 8,677 units, 
compared with 6,856 in the pre- 
vious 10 days and 7,238 in the 
corresponding 1936 period. 

March output of 26,473 cars, 
which includes export but not 
shipments to Canada, averaged 
better than 1,150 a day and 
served to maintain a steady flow 
of new cars into dealers’ and 
customers’ hands, Hufstader said. 


Indicating heavy demand for 
the new cars, retail orders in the 
hands of dealers at the begin- 
ning of the month were 19,488 as 
compared with 4,207 retail orders 
on hand at this time a year ago, 
he said. The Buick division en- 
tered April with a bank of 36,323 
wholesale orders as against 10,- 
186 in the corresponding 1933 
period. 


Damage Suits Allowed 


Under Pa. Labor Bill 


HARRISBURG, Pa. (UTPS).- 
Labor unions could be sued for 
damages under a bill introduced 
this week by Senator George A. 
Woodward, of Philadelphia. In- 
dividuals or corporations could 
sue labor associations for dam- 
ages or loss incurred during labor 
activities. 


At present such suits have been 
made in common law against in- 
dividual members of a_ union. 
The measure provides that any 
unincorporated association of 
seven members or more and hav- 
ing a recognized name may sue 
or be sued under that name ir 
any action at law or in equity 


| affecting the association’s com- 


mon property rights and liability. 


S. D. Prohibits Throwing 
Lit Objects from Cars 
PIERRE, S. D.—South Dakota’s 


ap- 
proval to an act prohibiting the 
throwing of “any burning sub- 
stance” from a vehicle. 

The bill includes cigarettes, ci- 
gar stubs and ashes from pipes 
among the substances which must 
not be discarded while burning. 


Fuel Collections Rise 


MONTGOMERY, Ala. — Alabama 
gasoline tax collections for March 
totaled $961,533, compared with 
$774,071 in March, 1936. 





WASHINGTON.—The Wash- 


ington Automotive Trades Assn. 
has declared war upon sharp prac- 
tices it has detected in the use of 
“bait” classified advertisements of 
used automobiles and is attempt- 
ing to enlist the co-operation of 
the newspapers of the capital. A 
special committee reported upon 
the growth of unscrupulous meth- 
ods of some salesmen at the April 
meeting of WATA as the result 
of which a resolution of con- 
demnation was adopted which 
also requested the press to help 
stamp out the practices by ob- 
serving the following rules for 
their classified columns: 


l Accept no advertisements of- 

fering for sale credit memo- 
randums on new motor vehicles 
unless the person presenting the 
advertisement produces papers 
proving that the credit offered is 
a bonafide one and gives proof 
that he is not otherwise engaged 
in the sale of motor vehicles. 


2 Accept no advertisements from 
dealers or automobile sales- 

Canadian Parts 
Exports Nearly 


$2,000,000 in Feb. 


WASHINGTON. — Motor ve- 
hicles and automotive parts ex- 
ported from Canada during Feb- 
ruary reached a total value of $1,- 
944,872, a decrease of 11 per cent 
from January but an increase of 
3 per cent over February of last 
year, according to the commerce 
department. 

Export of passenger cars totaled 
2,339 units, valued at $947,385, 
against 3,370 units in January and 
3,537 units in February, 1936. On 
the other hand exports of trucks 
showed a small gain over Janu- 
ary and an increase of 96 per cent 
over February, 1936. Shipments in 
February totaled 2,085 units, 
valued at $740,728 against 1,920 in 
ay and 1,063 in February, 
1 b 


Cotter Appointed 
Hupp Treasurer 


DETROIT.— Thomas Bradley, 
president of the Hupp Motor Car 
Corp. announces the appointment 

of John L. Cot- 
ter as secretary 
and treasurer. 
For the past 
five years Cot- 
ter has served 
as vice-presi- 
dent and gen 
eral manager of 
the Crittall 
Mfg. Co. here 
and in Wash- 
ington. 

J. L. Cotter Cotter’s ap- 

pointment to 
the Hupp executive staff is the 
first made by Bradley since he 
took office several weeks ago. Ad- 
ditional appointments are ex- 
pected in the near future. 


Oil Officials’ Indictment 


Upheld in Federal Court 


MADISON.—Validity of the in- 
dictments in which the govern- 
ment has accused major oil com- 
panies and their executives of 
conspiracy to violate the Sher- 
man anti-trust law has been up- 
held by a ruling of Federal Judge 
Patrick T. Stone here. 


The court set April 15 and 16 
as the dates for the hearing on 
the bill elaborating on the charge 
that gasoline prices were fixed 
illegally. Ten of the 55 individuals 
indicted are still to be ar- 
raigned. 
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Dealers Move to Curb Used Car Bait Advertising 


Newspaper Aid Asked 
In Wide Clean-up Drive 


men offering for sale new or used 
motor vehicles, the property of 
dealers, from dealers and/or their 
salesmen unless the advertise- 
ments contains the word “dealer,” 
the dealer’s name and address, or 
the dealer’s name and telephone 
number. 


3 Accept no advertisements of- 

fering for sale current model 
motor vehicles over a name and/ 
or address and/or telephone num- 


ber other than that of a dealer 
unless the person who presents 
same submits proof that he is the 
bonafide owner of the motor ve- 
hicle (registration card on which 
appears the name and address of 
the person submitting the adver- 
tisement and a description of the 
motor vehicle he is offering for 
sale would seem _ satisfactory 
proof). 


One of the main objectives of 
this crusade is to stamp out the 
practice of some salesmen posing 
as private owners of used cars 
they have for sale. 


Used Car Stocks 
Found Piling Up 


CHICAGO. — Indications that 
large used car stocks have accu- 
mulated during the past seven 
months are reported by the Na- 
tional Assn. of Sales Finance 
Companies, which made tests and 
kept records of the trends in 
seven key cities. The cities chosen 
for the survey were Dallas and 
San Antonio, Tex.; Kansas City 
and St. Louis, Mo.; Newark, N 


21 


J.; Washington, D. C., and San 
Francisco, Cal. 

Except for last June, when 
stocks of used cars were 88 per 
cent of sales, and July, when the 
ratio of stocks to sales was 95 
per cent, there has been an al- 
most interrupted increase in in- 
ventories over sales in the seven 
cities covered by the survey. 

In August the ratio of stocks 
to sales was 109 per cent; in 
September, 118 per cent; in Oc- 
tober, 114 per cent; in November, 
148 per cent; in December, 158 
per cent; in January, an esti- 
mated 181 per cent, and in Feb- 
ruary, an estimated 139 per cent. 


Be Sure of Satistaction! 


USE 


WHITMORE 


Sal NO. Dhak me sane AB Ae | 


IN EVERY HYPOID REAR AXLE YOU SERVICE 


Whitmore’s No. O-R is the lubricant that made the Hypoid rear axle possible— 
and is. today the selection of authorities who recommend it as the finest lubri- 
cant ever developed for this application. 


That is the reason why many far-sighted automobile manufacturers use Whit- 
more in every Hypoid rear axle that leaves the factory. 


As a business man, in business to make money, we are certain you will want to 


continue the protection to your cars that is provided at the factory. 


You will 


want to insure your customers and your service reputation by using Whitmore’s 
No. O-R in every Hypoid rear axle you service. 


This year-around lubricant retains its full efficiency down to 10° below zero. 
It is insurance against all lubrication failures. 


If you conscientiously want to give the best service, you'll standardize on 


Whitmore’s Pressure-Proof Lubricants (Super E.P.). 


They are the result of 


50 years of lubricating experience and 11 years of servicing Hypoid rear axles 
in all parts of the world. Write Dept. “A”’ today for prices, it places you under 


no obligations. 


CHICAGO BRANCH 
2101 S. Michigan Ave. 
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THE WHITMORE MANUFACTURING COMPANY 


Lubricating Engineers 


Factory and General Offices, Cleveland, Ohio, U. S. A. 


Bai SY il Tissot 


NEW YORK OFFICE 
415_Greenwich St. 
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Sael Tax Anti-Diversion Bills Pend in 13 States 


Constitutional Bans Now 
Are Effective in Five 


Awarded Orders 


Under Walsh-Healey Act 


WASHINGTON.—The Yellow 
Truck & Coach Mfg. Co. (General 
Motors truck and coach division), 
Pontiac, Mich., has been awarded 
a contract to furnish trucks for 
the treasury and agriculture de- 
partments at a total cost of 
$498,499. 

Other automotive supply con- 
tracts recently awarded under the 
new Walsh-Healey law stipulat- 
ing wage and hour rules for labor 
laid down by the government in- 
clude: White Motor Co., Cleve- 


land, motor buses for the veter- 
ans administration, $40,593.80, for 
delivery by May 23; Yellow Truck 
& Coach Mfg. Co., 


/y ‘FIRST-CLASS’ 


trucks for pro- 


curement division, treasury, $12,- 
405.36, for delivery June 5; Paul 
Henderson Motor Co., Syracuse, 
N. Y., trucks for agriculture de- 
partment, $13,281.30, for delivery 
Apr. 19; Clydesdale Motor Truck 
Co., Clyde, Ohio, trucks for quar- 
termaster’s depot, war depart- 
ment, $117,627.20, for delivery 
Aug. 4; White Motor Co., Cleve- 
land, scout cars for ordinance bu- 
reau, war department, $252,590; 
Yellow Truck & Coach Mfg. Co., 
heavy duty trucks for resettle- 
ment administration, $225,697.19, 
for delivery May 4; General Mo- 
tors Corp., Detroit, motor cars for 
quartermaster’s depot, $117,209.61; 
White Motor Co. heavy duty 


non-STOP 


oinygan 


New York-Chicago 
Boston-New York 


Washington-Chicago 


* 


also New York-Chicago 
via Buffalo and Detroit 


New Spring Schedules in 21-passenger Flagship Club Planes, 


Douglas built; the largest, 


most luxurious, longest-range 


planes. Delicious hot meals served aloft, without charge. 

Coast-to-Coast OVERNIGHT in new 14-berth Flagship Sky- 
sleepers, over the favorable, all-year Southern Transconti- 
nental Route. Two Flagship Schedules daily, New York- 
Los Angeles; The MERCURY, 3 stops only; The SOUTHERNER, 
4 stops only. No changing planes. 

For reservations or information 
call American Airlines or your Travel Agent 


trucks for resettlement adminis- 
tration, $27,086.24. 

From Sept. 28 last, when the 
law went into effect, to Mar. 28, 
government departments have 
awarded 25 contracts for 
automotive equipment under its 
provisions, for a total of $1,436,- 
034.45. Contracts let during the 
latter half of the period were 
nearly three times the value of 
those in the first. 


187 Will Exhibit 
At IAA Show in 
Chicago Apr. 24 


CHICAGO.— With 187 exhibi- 
tors signed up and invitations 
sent to all eligible to attend, 
plans are virtually complete for 
the fourth annual central states 
automotive maintenance exhibits 
to be held here Apr. 24 to 28 at 
Navy Pier, under sponsorship of 
the Illinois Automotive Assn. 

Of the 187 exhibitors, an- 
nounced A. J. Cole, committee 
chairman and show manager, 
133 will occupy booth spaces and 
54 will be in the shop equipment 
section. Cole stated that exhibi- 
tors on the average are taking 
10 per cent more space than a 
year ago. 

The show will fill 80,000 square 
feet of floor space, including 
aisles, or a net of 47,600 square 
feet. 

“Approximately 100,000 dealer 
and 40,000 fleet owner tickets 
have been sent out from our 
headquarters,” said Cole. “We 
have covered 9,000 automotive 
maintenance dealers, 4,300 fleet 
operators, 1,000 jobber salesmen 
and 800 jobber executives within 
a 150 mile radius of Chicago.” 

Two committees are co-operat- 
ing in the handling of the show. 
Jobbers are represented by G. A. 
Brunelle, president of the Illinois 
Automotive Assn., who is an ex- 
officio member; V. C. Anderson, 
vice-chairman; Henry Trauscht, 
Erwin Reed and Frank Heim- 
bach. The manufacturers are rep- 
resented by T. H. Belling, O. W. 
Hall, L. T. McAuliffe and A. E. 
Hallstrom. 

Predictions were made this 
week that the forthcoming show 
will top last year’s attendance 
record, the previous high. 


New Ethyl Plant 


For New Orleans 

BATON ROUGE, La.—Harry R. 
Fisher, production manager for 
E. I. Dupont de Nemours & Co., 
Wilmington, Del., announced here 
today that work on a $1,750,000 
addition to the Ethyl fluid plant 
presently under construction here, 
will begin immediately. 

Fisher said that the new unit 
will double the capacity of the 
first unit, being erected near the 
Standard Oil of Louisiana plant 
at a cost of $2,800,000. The entire 
plant, which will manufacture 
tetraethyl lead, essential com- 
ponent of ethyl gasoline, will be 
operated by the Dupont company 
for the Ethyl Gasoline Corp. 


NEW YORK. — Measures de- 
signed to prevent future misuse 
of automotive tax funds to pur- 
poses other than highway financ- 
ing have been introduced in the 
legislatures of 13 states this year, 
according to the American Petro- 
leum Institute. 

Since 1930 the practice of tap- 
ping road funds to meet current 
general expenses has become 
widespread until now more than 
$150,000,000, or approximately one- 
seventh, of the annual gasoline 
and other automotive taxes col- 
lected by the states is misappro- 
priated. Such diversion of auto- 
motive tax receipts, resulting in 
neglect of roads and increasing 
the hazards of motoring, is meet- 
ing with strong public opposition. 


Five states: ‘Colorado, Kansas, 
Maine, Minnesota and Missouri, 
have constitutional or statutory 
bans, adopted prior to 1937, pro- 
hibiting the practice. Last year 
Maine by a popular vote of three 
to one outlawed such diversion by 
the state. 

Of the 13 state legislatures to 
consider diversion of road funds 
this year, already four have 
passed legislation. In Indiana a 
joint resolution for a _ constitu- 
tional amendment has_ been 
adopted by the legislature. This 
must be passed by the next legis- 
lature, and then it is submitted to 


Collection of New 
Maintenance Tax 


Under Way in Ga. 


ATLANTA.—Collection of Geor- 
gia’s new maintenance tax on 
trucks and buses was put under 
way Apr. 6 when the motor ve- 
hicle division of the state revenue 
commission announced that all 
owners and operators of trucks, 
whether privately owned or oper- 
ated for hire, will have only until 
May 1 to purchase the new main- 
tenance tags. 


The cost varying according to 
the load capacity of the truck, 
proponents of the tag tax esti- 
mated it would yield $2,100,000 an- 
nually on the basis of trucks al- 
ready registered for the $3 tag. 
The revenue commission has not 
had time to have the new main- 
tenance tags manufactured at the 
state prison farm at Milledgeville 
and temporarily is issuing certifi- 
cates to all persons applying for 
the tag. 


After May 1 a penalty of 20 per 
cent will be added to the cost of 
the licenses, which will be pro- 
rated for this year for three- 
quarters of the year since the tax 
did not take effect until this 
month. Purchasers of new trucks, 
or just obtaining the regular $3 
tag will have to pay the mainte- 
nance tax before being able to re- 
ceive the standard licenses. 


the state electors. In North 
Dakota a law forbidding diversion 
of road funds has been signed by 
the governor. In Alabama both a 
law forbidding diversion and a 
measure to submit a constitutional 
amendment to the electorate in 
the 1938 general election have 
been adopted. South Dakota has 
enacted a law rescinding the di- 
version of two cents per gallon 
of the gasoline tax to retire rural 
credit bonds. It is expected that 
similar favorable action against 
diversions will be taken by sev- 
eral other state legislatures before 
they adjourn. 


Bendix Aviation 
Elects Directors, 
Renames Officers 


SOUTH BEND. — Membership 
on the board of directors of the 
Bendix Aviation Corp. was re- 
duced from 12 to 11 at the 
annual stockholders meeting 
held here last week. The direc- 
tors elected for one year were: 
Vincent Bendix, president of the 
corporation; Albert Bradley and 
G. E. Wilson, vice-presidents of 
General Motors Corp.; C. S. 
Bragg, of the Bragg-Kliesrath 
Corp.; Walter J. Buettner; Paul 
H. Davis; Victor W. Kliesrath; 
S. G. Down, vice-president of 
Westinghouse Airbrake Co.; 
Charles Marcus, president of 
Eclipse Aviation Corp; W. L. Mc- 
Grath, president of Eclipse Ma- 
chine Co., and C. O. Miniger, 
chairman of the board of the 
Electric Auto-Lite Co. 

All officers of the corporation, 
except one, were re-elected. They 
are: Bendix, president; Buettner, 
vice-president and treasurer; 
Kliesrath, Marcus and McGrath, 
vice-presidents; W. M. Hough- 
ton, comptroller; H. A. Gossmer, 
secretary, and Edwin H. Cassels, 
general counsel. Howard H. 
Westphal was elected assistant 
treasurer, replacing E. Lee Tal- 
man, who recently resigned. 


Favorable prospects for in- 
creasing production and employ- 
ment during the coming months 
were indicated by Bendix. “Our 
company enjoyed the _ greatest 
production in its history last 
year, although profits were not 
proportionately large,” Bendix 
said, “and the prospects for this 
year’s business are exceptionally 
good.” 


Feb. Tractor Exports Up 
78% in Value Over °36 


WASHINGTON. — Exports of 
tractors and parts from the United 
States during February reached a 
value of $3,232,338, a gain of 78 
per cent over the $1,818,324 worth 
shipped abroad in February of 
last year, the commerce depart- 
ment disclosed this week. Wheel 
tractors exported totaled 1,807 
units, valued at $1,387,620, against 


‘| 842 units, valued at $745,748 in 


THEY 


STAND UP 


aL Ron. OF BORG-WARNER CORPORATION 


February, 1936. 

The largest increase was in the 
shipment of wheel tractors of 14- 
belt horsepower and under, which 
advanced from 55 units to 228 
units. Tracklaying tractor exports 
grew 90 per cent in value, from 
313 to 623 units. Three hundred 
thirty-three were of the carbure- 
tor type and 290 units. 


Wages Increased 


NEW BRUNSWICK, N. J.—A 10 
per cent wage increase, effective im- 
mediately, has been granted 225 em- 
ployes of Ferodo Asbestos Co., manu- 
facturers of brake lining for the 
automotive industry. Although op- 
erations at the plant fell off con- 
siderably during the recent Michigan 
automobile strikes, they have re- 
turned to normal within the past 10 
days, it is reported. 
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AMA Hails Spread of Driver License Legislation 


28 States, Dist. of Columbia 
Now Require Registration 


NEW YORK.—Adoption of 
driver license laws in eight states 
thus far this year, with the pos- 
sibility of several more before the 
end of current legislative sessions, 
was today declared to be the 
greatest contribution to highway 
safety thus far in 1937 by Alvan 
Macauley, president of the Auto- 
mobile Manufacturers’ Assn. 

“The wholesome success of this 
eftort to bring as many states as 
possible up to standard as regards 
driver licensing is particularly 
gratifying to our industry,” said 
Macauley. “Through the Automo- 
bile Manufacturers’ Assn. the en- 
tire industry joined in the effort 
of the American Assn. of State 
Motor Vehicle Administrators, the 
National Safety Council, the Gen- 
eral Federation of Women’s Clubs, 
the American Legion, the National 


Congress to Add 
More Car Taxes 
To D. of C. Load 


WASHINGTON. — Congress is 
preparing to load additional tax 
burdens on the motor vehicle 
owners of the national Capital to 
help meet a $6,000,000 deficit fore- 
shadowed in the District of Co- 
lumbia appropriation bill reported 
this week. Within 24 hours there 
was introduced a series of tax bills 
designed more than to cover the 
deficit, and prominent among 
them were measures to impose a 
motor vehicle weight tax, to dou- 
ble the gasoline tax and to exact 
license fees from Washington 
parking lot operators. 

If this legislation is passed mo- 
torists here will pay four cents 
per gallon gasoline tax instead of 
two cents, plus the federal one- 
cent tax. In the weight tax bill 
rates begin at 50 cents a hundred 
pounds and rise to $2.50 a hun- 
dred for vehicles of more than 
12,000 pounds. Solid tire vehicles 
are down for a surtax of 50 per 
cent of the base tax, and metal- 
tired vehicles a surtax of 100 per 
cent. 

Under one bill every owner, 
lessor or manager of a parking 
lot would pay a yearly tax on pro- 
gressive scale, ranging from $20 
to $450, according to lot capacity. 
Dealers’ tag fees would range 
from $5 to $10; motorcycles $5, 
motored bicycles $2. Trailers or 
semi-trailers would be taxed not 
less than $10. 


Lycoming Elects Herrick, 


Names Directors, Officers 


WILLIAMSPORT, Pa. — E. D. 
Herrick, formerly chief engineer 
of the Lycoming Mfg. Co., and 
long associated with that com- 
pany, has been elected president. 

At the same time directors an- 
nounced the election of C. N. Tull 
as vice-president of Lycoming in 
charge of the Spencer Heater di- 
vision. Other officers named at the 
annual meeting were: H. D. 
Stuempfle, treasurer; J. Alan 
Smead, assistant treasurer, and R. 
S. Pruitt, secretary. Directors are: 
R. H. Faulkner, H. T. Ames, E. D. 
Herrick, Seth T. McCormick jr., 
C. N. Tull and R. S. Pruitt. 


Bendix Plans to Build 
‘Aviation City’ in N. J. 
SOUTH BEND.—Plans for a 
$3,000,000 aviation city at Teter- 
boro, N. J., where the wide aero- 
nautical operations of the Bendix 
Aviation Corp. are to be central- 
ized, have been announced here 
by Vincent Bendix, president. 
More than 6500 acres of land 
are under option at Teterboro, ft 
was revealed. 








Congress of Parents and Teachers, 
the American Automobile Assn., 
the National Grange and a host of 
others to obtain the enactment of 
these vitally necessary laws.” 


States in which new laws have 
already been adopted this year 
are: Arkansas, Georgia, Indiana, 
Kansas, Maine, New Mexico, 
North Dakota and Tennessee. 
Driver license bills are now pend- 
ing in Illinois, Michigan, Minne- 
sota, Missouri, Nebraska, Okla- 
homa, Texas and Wisconsin. The 
total of 28 states and the District 
of Columbia now enjoy standard 
license laws, whereas fewer than 
halt of the states had such laws 
in 1936. 


Colo. Act Limits 
Width of Vehicles 


DENVER.—An act relating to 
the width of vehicles, providing 
that the total outside width of 
any vehicle or load shall not ex- 
ceed eight feet except as other- 
wise provided, before the Colo- 
rado legislature. The total out- 
side width of a farm tractor 
shall not exceed 10 feet. The bill, 
considered certain of passage, 
further reads: 

“Whenever pneumatic tires, in 
substitution of the same type or 
other type of tires, have been 
heretofore or are hereafter 
placed upon a vehicle in opera- 
tion upon the effective date of 
this act, the maximum width 
from the outside of one wheel 
and tire to the outside of the op- 





posite wheel and tire shall not 
exceed eight feet six inches, but 
in such event the outside width 
of the body of such vehicle or 
the load thereon shall not ex- 
ceed eight feet, except a load of 
loose hay, whether horse drawn 
or by motor vehicle, shall not 
exceed 16 feet in width. 

“It shall be unlawful for any 
person to operate a vehicle or a 
motor vehicle which has attached 
thereto in any manner any chain, 
rope, wire or other equipment 
which drags, swings, or projects 
in any manner so as to endanger 
the person or property of an- 
other.” 


N. C. Sales Rise 
RALEIGH, N. C.—Officials of the 
motor vehicle bureau report that 
new car sales last month totaled 
4,698, as compared with 3,426 in 
March, 1936. New truck sales, how- 
ever, dropped from 1,120 to 795. 


Steel Production 
Sets Mark in Mar. 


YOUNGSTOWN.—According to 
a report made this week by the 
Youngstown Sheet & Tube Co., al} 
steel production marks were 
broken here in March. The com- 
pany established a world record 
for 79-inch mills by producing 
85,000 net tons of hot strip, 9,000 
more than the previous local 
mark, made in January. 

An all-time monthly production 
record was made by Carnegie- 
Illinois ingots, exceeding its rec- 
ord of 99,000 tons in October, 
1928. 

Sharon Steel Corp. broke strip 
mill production records, while Re- 
public Steel Corp.’s Youngstown- 
Warren plant broke all monthly 
records in steel ingot production, 
rolling mill production and total 
shipments. 


NATION-WIDE SERVICE... 


another Plus for Mack Dealers 


& 


A great new Mack —dat a price 
lower than ever before! The Model 
EJ. a real, quality-built Mack, 
rated at 16,000 lbs. gross, will 
appeal to thousands of haulers in 
the lighter range. 


Mack Jr prices start at $575 at 
factory for a complete chassis, cab 
and body-—ready to drive. With 
this complete Mack line, dealers 
can break sales records in 1937] 


Mack regards the sale of a truck as the 
beginning, not the end, of a transac- 
tion. This policy protects the buyer's 
investment in dependable, low-cost 
truck operation. It means satisfied 
customers—more repeat sales—for 


Mack Jr dealers! 


Truck-built throughout, Macks and 
Mack Jrs require a minimum of service. 
When it does become necessary, 76 
direct Mack factory branches, strategi- 


cally located, enable Mack dealers to 
give Mack owners prompt and effi- 
cient service with a minimum stock 
of parts. There’s a complete stock of 
genuine Mack parts for every model. 

The sturdy, low-priced Mack Jr will 


bring you new customers. And the 


business. 


service facilities back of every Mack 
truck will bring you profitable repeat 


MACK TRUCKS, INC., NEW YORK, N. Y. 


@ WRITE OR WIRE NOW FOR FULL DETAILS 





maintain. A. D. Lewis, brother and 
chief lieutenant of John L. Lewis, 
in the absence of the CIO chief, 
declared the question of wages is 
far from paramount in the Ford 
situation. 

The main contention of the 
union, he asserted, is for the right 
of collective bargaining which 
Ford has declared he will never 
agree to. Added to this, said 
Lewis, is an accumulation of 
grievances about working condi- 
tions and alleged regimentation 
in Ford plants. 

In the meantime, congress is 
quite effectively straddling the is- 
sue blossoming out of the spread 
of sit-down strikes in many in- 
dustries throughout the land. The 
senate this week helped Presi- 
dent Roosevelt maintain his do- 
nothing policy by adopting, with 
only three dissenting votes, a con- 
current resolution condemning 
“as opposed to public policy” not 
only sit-downs but also certain 
industrial practices. This docu- 
ment is wholly without the force 
of law and an effort to draw the 
president into the situation by 
making it a joint resolution he 
would have to either sign or veto 
failed. 

Before the house could consider 
the concurrent resolution Rep. 
Martin Dies, Texas democrat, suc- 
ceeded in bringing about a debate 
upon his resolution calling for a 
congressional investigation of sit- 
down strikes. After a tumultuous 
session, in which members almost 
came to blows, the house tabled 
the resolution by an overwhelming 
voice vote. 

Dies made an impassioned but 


| Lenny me 


a) “Toy 
Lesson in 
I, Mmattness 


And one that our patrons seem 
to appreciate, judging from their 
praise for the charm and beauty 
of the Silver Grill and the other 
public rooms, and their enthus- 
fiasm over the thoughtful con- 
veniences and comforts of the 
guest rooms. Rates begin at 
$3.50 single. 


LEXINGTON FEATURES 


Every room with radio and bath. 
3 blocks from Grand Central. 
Near Radio City and smart 
shops. Garage in connection. 
Famous orchestras play nightly 
in the gay Silver Grill. 


HOTEL 


LEXINGTON 


48th STREET at LEXINGTON AVENUE, N. Y. 


Charles E. Rochester, Manager 
National a Stoneman 
Com: y, Inc. 

Ralph Hitz, President 
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Bnion Is Hesitant to Battle Ford, Washington Hears 


Sitdown Issue e Effectively 
Straddled by Congress 


(Continued from page 1) 


useless appeal for adoption of his 
resolution. 

“The real issue so far as the 
géneral public is concerned is 
whether we approve or disapprove 
the sit-down strike lawlessness,” 
he said. “If we defeat this resolu- 
tion we may explain until we are 
black in the face but there is only 
one explanation that the thinking 
people of America will accept and 
that is that we are unwilling to 
meet this bold challenge which 
has been hurled into our very 
face.” 

Not one word in defense of sit- 
down tactics was heard during the 
debate and there are indications 
that the question will not be al- 
lowed to die. Chairman Connery 
of the house labor committee, said 
the senate resolution may be 
taken up early next week. 


Toward the end of the week the 
administration’s plans for new and 
“bombproof as to constitutional- 
ity” NRA legislation, described in 
these dispatches in the Mar. 20 
ADN, came into the open. 


Appearing before the senate ju- 
diciary committee, Siegfried Hart- 
man, New York lawyer who 
drafted one of the new NRA bills 
now being studied by the justice 
department for Roosevelt, stated 
that the justice experts are ex- 
pected to submit a report to the 
white house within a fortnight. 


Opposing the president’s court 
reform plan, Hartman said his 
measure would get around the 
“due process” and “interstate com- 
merce” clauses of the constitution 
and asserted the new deal has 
been defeated in the supreme 
court because of “inferior” drafts- 
manship of legislation, rather than 
through reactionary justices. 


Reynolds Cancels 


JACKSON, Mich.—Reynolds Spring 
Co. has cancelled its plan for rais- 
ing additional capital. The company 
recently filed a registration state- 
ment with the Securities and Ex- 
change Commission covering 58,000 
shares of $1 par. Stockholders were 
to be offered rights to subscribe to 
one new share for each five held. 





THE MILLIONTH PASSENGER carried by American Airlines, 
Inc., on a recent flight from Newark to Boston, was Theodore C. 
Baker, Ford dealer of Brookline, Mass. He is pictured in the door 
of the plane with his twin daughters, Frances and Augusta. Baker 
also has been awarded a trip to Europe, a gold medallion and $1,000 


in cash. 


Consider Used Car Buyer, 
Camden Assn. Head Urges 


CAMDEN, N. J.—The need for 


dealers to accord the used car 
buyer the same careful attention 
and consideration given the new 
car purchaser was stressed in a 
statement made here by Stanley 
Bleakly, president of the Camden 
Auto Trade Assn. Bleakly de- 
clared: “In order to hold its posi- 
tion in the automobile market to- 
day a successful retail organiza- 
tion must treat prospects for both 
new cars and used cars exactly 
alike. One is just as important as 
the other. 


“There are three used car buy- 
ers to every buyer of a new car. 
When you consider that there 
never would be any trade-in value 
on a car without this vast market 
of used car purchasers, you begin 
to appreciate the importance of 
the used car buyer. There are 
many persons who are so well 
satisfied with used cars that they 
are regular used car buyers, buy- 
ing from the new car dealer who 


guarantees the same service for 
them as a new car purchaser. 

“Since it is so necessary for 
manufacturers and the new car 
public to have an outlet for used 
cars, particular pains must be 
taken to see that the used car 
buyer is a thoroughly satisfied 
customer. The day is past when 
used cars can be dumped in on 
the market in a take-it-or-leave-it 
manner. 


“Camden Auto Trade members 
have long recognized that the buy- 
ers of used cars represent a per- 
manent market, that prospects 
must be treated with the same 
careful consideration as buyers of 
new cars, and that they are as 
much entitled to attractive, well 
conditioned automobiles.” 


Back to Work 


DETROIT.—Nearly 20,000 factory 
workers and office employes of 
Briggs Manufacturing Co. laid off 
during the Chrysler strike have been 
instructed to return to work Apr. 12, 
officials of the company announce. 


Willys Output 
In Four Months 
Tops Prior Year 


TOLEDO.—With production of 
9,395 Willys cars in March, a 
satisfying gain over February 
output, Willys-Overland Motors, 
Inc., realized the third consecu- 
tive monthly gain since produc- 
tion of the new models began 
Dec. 1, according to David R. 
Wilson, president. 


“In the four months’ period we 
have been building the new 
Willys car, our total output up 
to and including Mar. 31, was 
28,602 units,” Wilson said. “This 
figure exceeds our entire output 
for the preceding 12 months. 


“Our retail outlets in the United 
States now number over 2,100 
dealers and distributors whose 
territories cover 90 per cent of 
the nation,” he stated. “Very 
satisfactory progress is being 
made in export fields where we 
now have representation in 61 
countries, including South Amer- 
ica, South Africa, the Orient, and 
to European distributing points. 


“Most encouraging, however, 
are the favorable reports from 
owners expressing satisfaction in 
economical operating costs and 
excellent performance of the new 
models,” he said. 


West Virginia to Pay 
Six-Cent Tax on Fuel 


CHARLESTON, W. Va. (UTPS) 
—West Virginia’s new gasoline 
tax, one cent increase on the four- 
cent levy, went into effect last 
week and motorists got due notice 
of it through the price signs at 
most filling stations. The little 
sign on the gasoline price card 
now reads “plus 6 cents tax” in- 
stead of usual five. 


The additional cent, however, 
will not be collectible from the 
distributors until after June 12. 
The attorney-general wrote Er- 
nest K. James, tax commissioner, 
that while the senate made the in- 
crease effective Apr. 1, he did not 
believe it could be collected until 
the date the house made the 
measure effective—90 days from 
passage. 


NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by RB. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
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STATES 


Delaware 
North Carolina 
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Utah 
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West Virginia 
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CHRYSLER GROUP 
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Cadillac 
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GENERAL MOTORS GROUP 


Chevrolet 
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rights for CIO” would not exclude 
Chrysler in spite of his anti-sit- 
down speech. 

Meanwhile in Georgia this week 
Henry Ford placed a chip on his 
rather slight, but wiry, shoulder 
and invited the burly Lewis to 
knock it off. In Pittsburgh the 
beetle-brow labor leader in effect 
retorted: “Who's afraid?” 

Says Henry Ford: “The Ford 
Motor Co. will never recognize the 
United Automobile Workers or 
any other union.” 

Says John L. Lewis: “Ford will 
deal with the UAW in time.” 

Just what Lewis meant by 
“time” is not clear, but observers 
here feel that delay would favor 
Ford rather than Lewis. On the 
other hand, the reaction against 
Lewis’ sit-down methods has be- 
come so acute nationally an at- 
tack at this time on Ford, whom 
to many is still the ideal employer, 
might prove a_fatal blow to CIO. 


Bureau Shows 
Steady Rise In 
Traffic Deaths 


WASHINGTON.—Traffic fatali- 
ties in 129 major cities maintain 
their steady rate of increase over 
last year, the census bureau an- 
nounced this week. 

During the week ending March 
26 there were 194 automobile 
deaths in these cities, compared 
with 153 in the corresponding 
week of 1936. During the first 12 
weeks of this year there were 
2,343 deaths against 1,690 in the 
same period last year. 

Traffic deaths in various larger 
cities in the March 26 week com- 
pared with last year’s period as 
follows: Baltimore, 47 against 19; 
Boston, 36 against 21; Chicago, 176 
against 139; Cincinnati, 37 against 
23; Cleveland, 68 against 45; De- 
troit, 81 against 58; Los Angeles, 
145 against 114; New York, 222 
against 150; Pittsburgh, 29 against 
20; St. Louis, 26 against 31; San 
Francisco, 32 against 6; Washing- 
ton, 33 against 15. 
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Nationwide Question Is Now: ‘What About F ord? 


Feeling Is Lewis Will Be 
Slow in Starting Trouble 


(Continued from page 1) 


In any case it would be such in- 
disputable evidence that Lewis 
had gone berserk in his drive for 
power that public reaction would 
be against him in self protection. 
On this basis, Gov. Murphy may 
have grounds for his optimism 
that peace is here, but the situa- 
tion is pregnant with possibilities. 

From a strategic standpoint 
Ford would seem to have the edge 
at present. It is quite possible 
that he could wait out the strikers 
if he wished to take that course. 
With 125,000 workers facing dole 
and a $2,500,000 weekly payroll in 
abeyance if a strike were called 
at Ford, one cannot help wonder- 
ing what short of complete 
megalomania would prompt a 
“friend of labor” to take the re- 
sponsibility for calling a strike in 
the face of current employment 
conditions and wages.’ 

That Ford may have no thought 
of closing his doors and taking a 
walk with the key, as many ex- 
perts predict, was indicated by 
his Georgia statement in which 
he said strikers in an incipient 
sit-down at St. Louis had been 
quietly escorted from the plant. 
Sitdowners in other plants, he 
said, would be similarly “es- 
corted.” This may indicate that 
Ford is confident he has the sit- 
uation well in hand so far as his 
plants are concerned and is not 
worried over the need of calling 
outside assistance. 


It would seem, however, his 
statement this week is an indica- 
tion he believes that CIO “black 
spot” will be passed to him some 
time in the near future and that 
he will accept it openly. Should 
a Ford strike come now and de- 
velop into a battle of attrition or 
wearing the opponent down as 
has been the case in GM, Chrys- 
ler, Hudson and Reo it would de- 
velop into a long seige. What 
goes on behind the shaggy brows 
of John L. Lewis, if anything, or 
if he thinks with his hips or 
merely plays hunches, is difficult 
to tell. It is this uncertainty 
which makes any conjecturing on 
how soon, if at all, the Ford strike 
will start nothing more than con- 
jecturing. 





TRIBUTE WILL BE PAID to Charles E. Duryea, credited with 
producing the first successful automobile in the U. S., at a luncheon 


in Springfield, Mass., on Apr. 14, 


the 45th anniversary of his feat. 


Shown is Duryea with his most famous car, the first to be equipped 
with pneumatic tires and winner of the first automobile race in 1895. 


Placque Will Mark Site 
Of Duryea’s First Car 


SPRINGFIELD, Mass. — Hon- 
oring Springfield as the “birth- 
place of the automobile industry,” 
a special luncheon will be given 
here Apr. 14 to fete Charles E. 
Duryea, credited with producing 
the first successful automobile in 
the United States, on the 45th 
anniversary of his feat. 

The local Kiwanis club, which 
is taking an active part in the 
celebration, has invited leaders of 
the automotive industry to at- 
tend. 

A bronze placque will be erected 
at the site where Duryea de- 
signed and built his first car. 
That first car had a four-cylinder 
motor and weighed 700 pounds. 
He began work on it in August, 
1891, and completed and drove 
it in April, 1892. A second one 
was finished in 1893, which was 
larger and more powerful. 

His third car, the most famous 
of the early models, was ready 


7 STATES FOR MARCH, 1937-1936 


Complete cumulative figures appear each week until all 48 states are shown The states printed today appear for the first time 


NON-AFFILIATED GROUP 


STATES 


Delaware 
"36 


11 


in the winter of 1894-95. That is 
the one which won the first au- 
tomobile road race in America, 
the Chicago Times-Herald event 
from Chicago to Evanston, IIL, 
for which he got $2,000. 

In appreciation of Duryea’s 
contribution to the development 
of the tire industry, through his 
ordering and equipping that car 
with pneumatic tires—the first 
ever used on motor vehicles—a 
special award will be given him 
by a representative of the United 
States Rubber Co., whose Hart- 
ford, Conn. unit made them. 


Lease Sales Quarters 
CHICAGO.—Seven subsidiaries of 


General Motors Corp. have leased 
four floors of the office building at 
840 N. Michigan Ave. and will 
shortly take over their new quarters 
for sales operations in the Chicago 
region. Activities heretofore have 
been carried on at several different 
locations in the city. 
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Record Topped 
30% In March 
By Cad.-LaSalle 


DETROIT. — Cadillac-LaSalle’s 
retail business in March was 30 
per cent greater than the pre- 
vious March all-time high, D. E. 
Ahrens, general sales manager, 
announced Saturday. “Our deal- 
ers delivered 4,902 cars,” Ahrens 
said, “which compares with the 
former March record of 3,775 es- 
tablished in 1928. As further in- 
dication of the upward trend in 
Cadillac-LaSalle sales, the March 
volume more than doubled the 
same period of a year ago.” 

Announcement of March sales 
was made as factory officials 
completed their spring sales tour 
here this week. 

“If it is a fact that the auto- 
mobile industry led the country 
out of the depression,” Ahrens 
told 150 dealers and their repre- 
sentatives, “then it must be 
equally true that it is now show- 
ing the way to wide prosperity. 
The only complaint we heard: on 
our trip was that dealers were 
not getting enough 1937 cars.” 

An extensive advertising cam- 
paign was outlined at the confer- 
ence by Frank J. Denney, adver- 
tising manager; while other 
phases of the spring program 
were given by C. V. Crockett, 
engineer; R. L. Rickenbaugh, 
sales promotion manager, and 
Ralph M. Jordan, sales analysis 
manager. 


Wis. Senate Passes Bill 


Setting Up Labor Board 

MADISON.—The Severson bill, 
which provides for the setting up 
of a three-member Wisconsin 
labor relations board empowered 
to investigate disputes over col- 
lective bargaining and issue man- 
datory orders to the parties in- 
volved, has been passed by the 
state senate. Concurrence by the 
assembly is assured. 

The bill provides for the ap- 
propriation of $50,000 annually 
to the board and the establish- 
ment of two state-wide commit- 
tees, one representing labor 
groups, the other employers, to 
receive complaints and have 30 
days thereafter to handle them in 
their own way before the labor 
board takes a hand. It also as- 
sures workers the right to self- 
organizations, collective bargain- 
ing and majority rule. 


NICKELGRAM 
cee 


On the rim of the Bonneville 
salt flats in Utah where so many 
famous race drivers have staged 
their amazing runs against time, 
W. F. Smith runs the State-line 
cafe and service station which 
serves the racers and their me- 
chanics. Because of its isolation 
electric current for heating, 
lighting, and refrigeration is ob- 
tained from a Westinghouse volt 
alternator serviced by two 
horse power Caterpillar Diesel 
engines. Apart from low operat- 
ing cost, the most important fea- 
ture of the equipment is de- 
pendability since an interruption 
in service would be a hardship 
indeed. And this is assured by 
the fact that these Caterpillar 
engines have most of the impor- 
tant working parts fabricated of 
Nickel Alloy Steels and Nickel 
Cast Irons designed to take 

punishment without 
THE flinching. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
——— 
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ning of ’38 will be curtailed just 
that much. 

In consequence of this, I’m look- | 
ing for great activity on all sides. 
Factories will run to capacity, 
dealers will enjoy an unsual mar- 
ket and the manufacturers’ sales 
and advertising departments may 
have to cut out vacations. News- 
papers and magazines may well 
expect lineages that will more 
than make up for what they lost 
during the strikes. 


I would recommend 
Days Are Here Again” as the 
theme song, for the summer 
campaign except for one thing. 
Ford and Lewis may clash, but 
I’m not expecting that right 
away—possibly not at all, for 
Lewis may be content to rest on 
whatever laurels he has gained. 
Public sentiment apparently has 
turned against him to the extent 
that it feels he has gone far 
enough in his membership re- 
cruiting work. He can’t upset the 
nation’s apple cart more than} 
once in a year. 


ok * * 


INJECTION into the Packard 
picture of the new six, which 
joined the fam- 

ily at introduc- 

tion time last} 

fall when the 

1937 line was 

formally an- 

nounced, seems) 

to have been the 

master stroke 

that has materi-| 

ally strengthen- | 

ed the com- 

; pany’s position | 
M. M. Gilman in the automo-| 
bile industry. Today Packard is | 
listed ninth in ADN’s Top Ten, a 
position it has gained only since 
the turn of the year, with every 
prospect of climbing still higher 
in this roll of honor. 

I do not give the six all the 
credit for this sensational show- 
ing Packard is making. I'll have 
to split it with the One-Twenty, 
which is making an even better 
showing than it did in its first 
year on the market. So let’s say 
it is the combination of the two 
models, invading a lower priced 
field than Packard ever before 
occupied in its three decades. 

= a” 


PRESIDENT MACAULEY’S re- 
cent report on 1936 which showed 
a doubling of Packard profits over 
35, with production 54.4 per cent 
higher, sorta prepared me for 
what General Manager Max Gil- 
man told me the other day as he 
scanned his own report for the 
first quarter of the present year. 
The Macauley statement had said 


“Happy 





Car Inspection 
Equipment Bids 
Small, N. J. Finds 


TRENTON, N. J.—A bid of 
$173,853 for automotive equipment 
to be used in conducting compul- 
sory motor vehicle inspections in 
New Jersey was rejected March 6 
by Frederick Brodesser, state pur- 
chase commissioner. The bid sub- 
mitted Mar. 29 by the Weaver 
Mfg. Co., of Springfield, Ill., was 
the only offer received, although 
two other manufacturers had noti- | 
fied Brodesser they were pre-| 
cluded from bidding because of | 
the manner in which specifica- | 
tions were drafted. 


Brodesser told the press in re-| 
gard to the rejection of the 
Weaver bid: “It is our desire to 
obtain competitive bidding, and 
for this purpose an additional 
study of the specifications will be 
made for the purpose of ascer-| 
taining whether the specifications 
can be broadened and competition 
obtained.” 

State Motor Vehicle Commis- | 
sioner Magee had prior to receipt | 
of bids informed officials here 
that the desired equipment would 
cost about $100,000. 





that in the last five months of ’36 


| volume had averaged 75 per cent 


higher than ’35’s, reflecting the in- 
troduction of the ’37 models, which 
got away to an early start. -By 
the first of this year Packard has 
struck its stride and now at the 
end of the first quarter Gilman 
has a real story of progress to 
tell, and he’s letting me do it. 
* * * 

“LET’S TAKE production first,” 
says Gilman. “Since the middle of 
February we have been running 
a double shift in the plants—16 
hours a day. We’re averaging 680 
units a day and it looks as if our 
production pace will continue 
through June. The quarter just 
ended was the biggest in Packard 
history. We totaled 38,359 units as 
compared with 16,579 in the same 
period a year ago. Of these, 18,685 
were sixes and 17,479 One-Twen- 
tys. In the first quarter last year 
One-Twenty production was 15,- 
216.” 

ad * * 

DELIVERIES to customers 
shows that Gilman’s outlets are 
close on the heels of the produc- 
tion department, for the first 
quarter’s figures records the sell- 
ing of 27,658 units as compared 
with 12,846 for the same period 
a year ago. 

But going back to introduction 
time and running through March 
of this year, your commentator 
finds that in the seven months’ 
selling period of the ’37 line that 


| deliveries have totaled 63,580 as 


compared with 31,859 for the same 

stretch the year previous. Inter- 

estin’ figures, eh? 
* * * 

PACKARD is_ comparatively 
new in the mass production field, 
but the general manager visions 
the time, and that in the com- 
paratively near future, when 
Packard will have some 300,000 or 
400,000 cars in owners’ hands, 
which will open the replacement 
market and give Gilman more el- 
bow room in his operations. 

That progress in this direction 
is being made is indicated by Gil- 
man’s statement that 85 per cent 
of his dealers’ trade-ins is “en- 
croachment business,” meaning 
sales taken away from competi- 
tion. Breaking this down, Gilman 
states, 53 per cent of the trade-in 
on his six is from the “look-at- 
all-three” bracket. 

* * + 

BILL ANONYMOUS, whose 
identity is suspected, although I 
am not sure of it, takes his pen 
in hand to write 
from Chicago 
that “it seems 
to me there is 
good news for 
your column in 
Nash’s_ success 
story this year. 
Here is another 
of the independ- 
ents pulling out 
of the doldrums 
and getting to a 
point where it 
must be reck- 
oned with.” 

And then Mr. Anonymous pro- 
ceeds to highspot the Nash suc- 
cess story so well that I hesitate 
to rewrite it, fearing I cannot im- 
prove on it. So here it goes: 

* * * 

“MARCH WAS THE biggest 
month for Nash since 1929, with 
more than 10,000 retail deliveries. 
Retail sales for the first quarter 


C. H. Bliss 


| were 150 per cent greater than 


they were for the first three 
months of 1936. 

“Pittsburgh had a great March, 
leading the country for Nash on 
a basis of percentage against 
quota. Milwaukee, with L. D. 
Frint at the head of the Nash 
Frint Co., wholesaled more than 


1,000 cars in the northern Wis- | 


cousin territory, the biggest month 


| Nash ever had in the area. Harry | 
| Hollingshead at Chicago, 
| Israel at New York, Frank San- 


Dick 


try at Cincinnati, Charlie Abbott 
at Detroit, and many other dis- 
tributors turned in marvelous re- 
ports and predicts even bigger 
things for April. Otis Larson at 


| 





Denver also had a fine March. 
Canadian business is at a new 
high. 

* * * 

“Distributors, and strong ones, 
have been added at many impor- 
tant points, including Buffalo, 
Indianapolis, St. Louis, Kansas 
City, Richmond, Norfolk, South 
Bend and Sioux Falls, S. D. The 
dealer organization is _ rapidly 
growing, too, with many new 
dealers in the big markets such 
as New York and Chicago. The 
esprit de corps is high, with deal- 
ers making money and enthusi- 
astic about the product. Goal of 
Hascall Bliss and the sales de- 
partment is 1937 model business 
double that of 1936, or better. 
That means between 90,000 and 
100,000 units.” 

oa a * 

LEAVING THE Detroit strike 
to work out its own destiny, this 
commentator took time out to 

attend Willys- 
Overland’s 
meeting of dis- 
tributors and 
wholesale man- 
agers at Toledo 
Tuesday. I was 
well repaid for 
the trip because 
of the success 
story I picked 
up, not from the 
publicity depart- 
D.R. Wilson ment or from 
the minutes of 
the meetings, but from. the lips 
of President Dave Wilson himself. 

First of all, I learned that as a 
comptometer, Dave Wilson needs 
an overhaul. When the new line 
went into production four months 
ago the quota set was 60,000. By 
show time it was upped to 70,000. 
On my previous trip, the mark 
was 82,000. Now I find Wilson 
has again revised his figures. 
Now the projection is 90,000. 

co a cd 


THAT WILLYS -OVERLAND 





In This 


Corner 
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start a publicity and educational 
campaign which would result in 
praise to the automobile industry 
and perhaps quiet the labor tur- 
moil.—Wolverine Chevrolet Co., 
T. A. Peters, Lansing, Mich. 


Likes Plan 


I wish to comment on the plan 
proposed by the Automotive Daily 
News in the Apr. 3 issue of your 
paper under the head of “A La- 
bor Democracy.” 


This seems to us to be a com- 


has the manpower sufficient to 
market the 90,000 seems apparent 
because of the over-night growth 
of the distributor-dealer body. On 
Tuesday night when I sat in at 
the banquet the books showed 
2,200 outlets. Mebbe by this time 
the count may be a couple of 
hundred more, basing this on the 
enthusiasm shown at the dinner. 


The real story of this develop- 
ment, however, comes in the fact 
that a year ago there were only 
400. The bulwarks of the present 
dynasty were the four distribu- 
tors who made the Wilson suc- 
cess possible. Through the 
troublous times these four —Ed 
Davies of Los Angeles, Walter 
Schott of Cincinnati, R. S. Evans 
of Atlanta and A. W. Pickett of 
New York—were the only dis- 
tributors Wilson had. They were 
the “Four Horsemen” of his at- 
tack. In recognition of this they 
were duly honored at the dinner. 

The eating populace loudly de- 
manded that Ed Davies sing 
“California, Here I Come”—and 
the little Welchman responded 
with, “I can’t sing it until I get 
rid of my old models.” 


prehensive, workable and rep- 
resentative plan for overcoming 
our present labor pains. 

We wish to express our com- 
mendation for the proposal of 
such a scheme for giving really 
representative consideration to 
all the factors involved in labor 
disturbances.—R. J. Goldie, vice- 
president, Timken-Detroit Axle 
Co., Detroit. 


3,000 Automotive 
Bills Placed In 
Legislative Mills 


WASHINGTON. — The motor 
vehicle has become a leading 
subject of legislative proposals 
throughout the United States, ac- 
cording to results of a survey 
just completed by the national 
highway users conference. 

Since Jan. 1 more than 5,000 
bills relating to ownership and 
use of automobiles, trucks and 
buses have been introduced in 
the various state legislatures, the 
survey reveals. 

With more than a score of leg- 
islatures still in session, the vol- 
ume of automotive measures in- 
troduced this year will undoubt- 
edly set a new record, the confer- 
ence believes. 

About 2,000 of the bills already 
introduced deal with special fees 
and taxes levied upon motorists. 
More than 600 relate to carrier 
regulations, while operation re- 
strictions form the subject of at 
least 700. 
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Motor Shares 
Experience Big 
Drop in Week 


By C. J. ALEXANDER 


NEW YORK.—Settlement of the 
somewhat 


Chrysler strike, a 






not entirely free of labor trouble 
threats. 


A check of dividend declarations 
in March reveals that the car and 
truck companies declared pay- 
ments calling for disbursements 
amounting to $2,550,000, compar- 
ing with $160,000 in the corres- 
ponding month of last year. This 
brought the total of this group for 
the first quarter of $24,085,000, as 
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Street Inflation Talk Offsets Chrysler Peace Gains 











Wall Street Correspondent, Automotive Daily News 





From C, J. ALEXANDER 


Last Minute Wall Street Wires 


New York, Apr. 9, (3:24 p.m.).—Automotive shares were ex- 





brighter outlook for labor rela-| against $30,840,000 a year ago. 
tions of the entire industry, strong 
trend of consumer demand for 
motor vehicles and other favor- 
able developments were lost sight 
of this week in the storm that 
raged around the efforts of the 
gcvernment to put the brakes on 
prices of some commodities, curb 
speculation and support govern- 
ment bonds. 

From the viewpoint of the mo- 
tor vehicle industry, talk of a pos- 
sible re-valuation of the dollar 
was bearish. Devaluation aided 
the industry’s business in foreign 
markets and an increasing of the 
gold content in the dollar would 
have the opposite effect. It ap- 
pears, however, that the threat 
of such action may have the ef- 
fect desired by the administration 
—the checking of the price rise— 
and that it may not materialize. 

It was inevitable that as quickly 
as the significance of recent price 
developments at Washington sank 
into Wall Street, stock prices 
would break. Although there was 
a mild sell-off on Friday of last 
week when the President first at- 
tacked certain commodity prices, 
the full force of his statement and 
subsequent developments was not 
felt until Wednesday afternoon. 

Motor stock prices, in the aver- 
age, declined more than 2% points 
in the week ended Wednesday, the 
sharpest drop in some weeks. 

The Automotive Daily News 
stock price averages as of Apr. 7 
compared as follows with the pre- 
ceding week and a year ago: 













































declared in March totaled $5,950,- 


ago, and brought the first quarter 
aggregate to $28,740,000, as against 
$10,005,000 in the first three 
months of 1936. 


Total automotive dividends in 
March, $8,500,000, compared with 
$5,410,000 a year ago, bringing the 
first quarter total to $52,825,000, as 
against $40,845,000. The gain was 
due entirely to parts and acces- 
sory manufacturers’ increasing 
their declarations. 


Diamond T Motor Car Co. has 
filed a statement with the SEC 
showing that proceeds received by 
the company for 47,240 shares of 
stock recently offered amounted to 
$826,700. The stock was sold at 
$17.50 a share and offered to the 
public by the underwriters at $20 
a share. Expenses totaled $20,000, 
leaving net proceeds to the com- 
pany of $806,700. 


Pittsburgh Glass Buys 
Thresher Varnish Firm 


PITTSBURGH. The Pitts- 
burgh Plate Glass Co., according 
to an announcement by H. S. 
Wherrett, president, has  pur- 
chased the Thresher Varnish Co., 
of Dayton, Ohio. The Thresher 
Co. has been a manufacturer of 
varnishes for 78 years, specializ- 
ing in the railroad and _ indus- 
trial field. 

“Our purchase of Thresher,” 
stated Wherrett, “will supplement 
our present paint, varnish and 


Last This Year 2 
Week Week Change Ago | lacquer factories at Milwaukee, 
™ I gins o's 47.90 45.36 —2.54 49.41| Newark, Detroit, Portland and 
Car-truck co's .. 49.00 46.45 —2.55 51.83 
10 Parts-acces. .... 39.65 38.29 —1:39 44.13 Los Angeles. There will be no 


change in the management of 
this company, and its products 
will continue to be put out under 
its own labels.” 


4 Tire-rubbers .... 49.95 43.76 —6.19 29.23 


It will be noted that averages 
now are below a year ago, except 
for the tire and rubber group. But 
the tire stocks were exceptionally 
weak during the most recent pe- 
riod, this having been logical in 
view of the break in commodity 
prices, including crude rubber. 
Just as the inflation psychology of 
preceding weeks brought sharp 
advances in rubber, along with 
other commodities, a sudden re- 
















Parts and accessory dividends 


000, as against $5,250,000 a year 


year of $1,399,000, comparing with 
a loss of $220,000 in the preceding 
year. The letter pointed to this 
deficit but failed to emphasize the 
fact that nearly half of the loss 
for 1936 was due to extraordinary 
charges incident to the reorgani- 
zation of the manufacturing 
set-up to enable Reo to concen- 
trate on motor trucks. 


It is clear, however, that the 
Vanderlip interests do not approve 
of the dropping of passenger cars 
and also that they do not approve 
of the present management, which 
the letter said, owns less than 1 
per cent of the outstanding stock 
of the corporation. 

How much stock the eastern 
interests own or control is not 
knewn. It is thought to be several 
hundred thousand shares of the 
1,800,000 shares outstanding, how- 
ever. _ s 

A great deal of interest is being 
displayed in the part of the letter 
to stockholders which said that 
investigation of a new plan for 
automobile production and sales 
“leads us clearly to the conclusion 
that a minimum of 40,000 trucks 
and passenger cars can be mar- 
keted annually at a profit.” 


The connection of Vanderlip 
with this new Reo group natur- 



















tremely erratic on the stock exchange today, particularly 
the leaders. Chrysler moved over a range of four points 
and closed only a fraction from yesterday. General Mo- 
tors was less jumpy but was indecisive in action and also 


finished near the previous close. 





J 





Reo Plan Contemplates 


40,000 Cars Minimum 


(Continued from page 1) 


ally calls attention to the fact that 
he, with his associates, own a 
considerable interest in Cord 
Corp., which controls Auburn. As 
far as can be learned, however, 
there is no plan to bring Reo and 
Auburn into a merger if Vander- 
lip obtains control of Reo. It is 
natural, however, that rumors of 
a Reo-Auburn merger have sprung 
up following revelation of the new 
developments within Reo. 

The annual meeting of Reo 
stockholders, at which the issue 
of control may be settled, is 
scheduled for Apr. 20. 


SEC Reports Stock Sales 
By Reo Motor Officials 


WASHINGTON.—According to 
records of the Securities Ex- 
change Commission, G. E. Smith, 
vice-president and director of 
Reo Motor Car Co., sold 4,800 
shares of Reo common stock be- 
tween Oct. 31, 1936 and Mar. 1, 
1937. His holdings at the latter 
date were 11,066 shares of com- 
mon stock. 

R. E. Olds, former chairman of 
the board of Reo, held 500 shares 
of the common stock Feb. 1, 
after sellling 3,000 shares in Jan- 
uary. 








AUTOMOTIVE STOCK QUOTATIONS 
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Willys Pays 
Dividend On 
$10 Preferred 


TOLEDO.—Willys-Overland Mo- 
tors, Inc. has paid a dividend of 
$48,119.85 to holders of its 320,799 
shares of $10 par value convertible 
preferred stock, equivalent to a 
6 per cent per annum interest rate 
on $3,207,990 of new working capi- 
tal. 

Payment was made to all pre- 
ferred stockholders of record Mar. 
20. The first quarterly payment of 
interest on these shares was made 
Jan. 1 to stockholders of record 
Dec. 24. 

Coincident with this dividend 
payment on the preferred stock, 
anneuncement was made by David 
R. Wilson, president, that produc- 
tion of the new Willys to date, 
which covers a four-month period, 
has exceeded the total production 
for the entire 12-month period 
from Oct., 1935, to Sept., 1936, in- 
clusive, during which time 25,945 
units were built. 

Factory employment figures to- 
tal 5,000 and distributor and dealer 
representation totals more than 
2,100 outlets with 95 per cent of 
the entire country now covered by 
retail organizations. 

Export representation is re- 
ported as covering 61 foreign 
countries, shipments having been 
made to South America, South 
Africa, the Orient, and to Eu- 
ropean distributing points. 





Hupp Stockholder 
Meeting Delayed 


RICHMOND.—A special meet- 
ing of Hupp Motor Car Co. stock- 
holders, scheduled for this week, 
was deferred until Apr. 16, be- 
cause of a lack of a quorum, The 
meeting had been planned to 
consider a proposal to reduce the 
par value of the stock to $1 a 
share from $10 a share and to 
exchange two shares of present 
stock for one share of new. 


All stockholders were urged by 
President Thomas Bradley to 
send in their proxies in order that 
the necessary steps toward re- 
financing might be completed. 
Stockholders are to be given the 
right to subscribe for 1% shares 
of new stock for each share of 
new stock held upon completion 
of the exchange. Stock unsub- 
scribed has been underwritten. 

The new financing is expected 
to yield the company approxi- 
mately $2,600,000 of new capital 
which will enable it to resume 
car production. 








Steel Output Continues 
At Boom-Time Rates 


YOUNGSTOWN, O.—With the 
production rate up 1% points to 
91%, a rate difficult to maintain 
because of furnace repairs, the 
steel industry continues to boom. 

Steelmakers throughout the 
country are unable to make head- 
way against a great backlog of 
orders and deliveries are greatly 
deferred, with second - quarter 
production sold in many plants. 
Bockings for third-quarter deliv- 
ery are being taken only at a 
price prevailing at time of de- 
livery. 


Firestone Inventories 


4,000,000 Above Normal 


AKRON, O.—Reports that tire 
inventories of the Firestone Tire 
& Rubber Co. are about 4,000,000 
above normal, and that schedules 
have been stepped up in branch 
factories, indicate that the four- 
weeks strike at the Firestone 
plants here may become a strug- 
gle of greater length than the 
Goodyear six-week strike about 
a year ago. 







I; a new car dealer 
worth the 
effort? 


Upon the new car dealer the factory 
may lavish stock control and all 
manner of special attention, but the 
system cannot work unless the pros- 
pects show up in the salesroom. 

New car selling is retail selling. As 
such, it involves individual deals 
with individual customers. 

New car selling needs mass mer- 
chandising support, localized in the 
market in which the dealer must look 
for business. More people want new 
cars now than ever before, but few 
dealers can solicit enough of them 
to keep up with the buying parade. 

With coverage thickest where pros- 
pects and pocketbooks are thickest, 
the newspaper can put meaning into 
the dealer’s franchise by putting 
maximum selling pressure on_ his 
market. 

Backed by newspaper advertising, 
the new car dealer can bid on equal 
terms for a full share in all the local 
dollars which are spent. 

The newspaper is the mainstay of 
retailers. It can speed up your dealer- 
consumer operations by producing 
all the business you expect from 
any territory. 

Consider Chicago—key market for 
sales and important enough to war- 
rant strong localized sales promotion. 

At one low advertising cost, the 
Chicago Tribune delivers not only 


the cream, but virtually the entire 
Chicago market for both new and 
used cars. 

You can reach practically as many 
metropolitan Chicago families 
through the Tribune alone as can be 
reached through any two other Chi- 
cago newspapers combined. The Trib- 
une’s full-market circulation pene- 
trates all sections of the city and 
suburbs, reaching all buying groups 
—regardless of age, income or social 
Status. 

The Tribune is Chicago’s first 
newspaper. It is first in circulation, 
advertising linage and results. It is 
the only newspaper serving the ma- 
jority of all the families in metropoli- 
tan Chicago. 

Tribune rates are low. Per hundred 
thousand circulation, they are among 
the lowest of any publication in 
America. Per actual sales return, they 
are the lowest in Chicago. 

The best selling season of the year 
is just ahead. And now is a good 
time to schedule low-cost localized 
advertising in the Tribune. 


Chicage Tribune 
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